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Z€ TI €ival KAAGG 0 NEAATNG;

ArioTe Tov NeAATN va KUKA®aoel 10 npayuaTa oTa onoia sivar kahog and Tnv napakdtw AioTa

OckloTNTWV. Mnopei va Tn oUPNANPWOEl Je DIKEC TOU DEEIOTNTEG.

O neAdTnc eival KaAd¢ oTo:

Na kavel yaoTopéuara Kai

EMIOKEVEG NPAYHATWV Na karavoei BaBid Ta npayuara Na SIaHoPPWVEI EPWTNTEIC

Na Sokipadel VEEG I0EEG

Na katavoei To kaivoUpio

Na AUvel npoBARuaTa

Na opyavwvel Toug AAAoUC

Na douAeUel dnuioupyika

Texvoloyia

Na doulelsl pe

anoteAéopara
Na kaTavoei kai va
akoAouBei odnyieg Na d10dokel va va egnyei npdyuara Na divel EUnveucn GToug
aMoug
Na BA&Enel TV NANpn €ikova

Na douleUel kKATw anod nieon Na OouAeUEel e AENTOUEPEIEC

Na douleUel pe voUpepa Na douAelel JE TO GwUa Na naipvel anopAaceig

Na BonBa ahhouc avBpwnoug Na doulelsl £Ew Na neibsr Toug GA\oug

Na ¢ppovTilel TI avayke Twv aMwv Na napéxel evépyeia otnv opada Na divel npoTepaldTNTA

Na akouel Na ypaoel Na oAoKANpwvel
£yXEIpnUaTa

Na &ekiva eyxeiprpaTa Na diaxelpileTal eyxelpruara Na avalnTa nAnpo@opieg
Bon®noTe Tov NeAdTn va avakepaiainosl Ta 10 npdypata nou KUKAwoE o€ pia r) dU0 NpoTACEIC

> TI €ival kahkog;

Feedback ano roug dAAoug: Ti nAsovekrijpara BAEnouv oTov neAdri;

lMa va anokTAoeTe NANpN €Ikdva Tou Ti €ival 0 NEAATNG WG ATOMO, €ival KAAO va pwTHOETE GANOUG yia
Ta duvaTta Tou onueia. MnopoUv iow¢ va dIakpivouv MNAEOVEKTAKATA Mou O idIo¢ O CUVEIDNTOMOIE.
ZnTNHoTe anod Tov NeAATN va XPnoIKONOINCETE TO OIKTUO JIACUVOECEWY TOU KAl aproTE WEAN TNG

OIKOYEVEIAG Tou, (PIAOUC 1 ouVAdEAPOUG va Tov BonBroouv va diagopP®ael TIC duvaTOTNTEC Tou.

Mniopsi, yia napadeiyua, va Kavel Ti¢ NG EPWTNOEIC:
= T BAEneTe w¢ Ta SUVATA POU ONEIa;
* [wc 6a Ye neplypaQaTe o AGAAOUC;

= T xpeialeTal va avanTtuéw;
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AnooToAn 1: AQroTe Tov NeAdTn va B£0el Ta epwTHPATA €VOC ATOMOU NOU ToV YVwpilel navw ano 3

xpovia.

Avake(ahaiwaoTe TI €iMNE yia Tov NEAATN:

AnooToAn 2: APrioTe Tov NEAATN va BE0EI TA EpWTNHATA £VOC ATOUOU NMOU ToV YVwpIlel To NoAU 3
MAVEG.
AvakealaiwaTe TI €iMNE yIa TOV NEAATN:

Avakepalaiwon: Kataloyog IKavoTnTwv

Kavte pia Aiota pe 5 0e€10TNTEC TOU NEAATN:
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Ti onpaivel va £XeIg pia SouAeiq;

MvwpiCeic T Exelg aAAG OxI kal TI nopeic va ndpeig. Mia ahhayry ouxva onuaivel pia nepiodo
aBePaidTnTag, n aBeBaidoTnTa onuaivel OTI Ynopei va Xaoeic To oTrpIydd oou, To onoio Pnopei va sivai
duodapeaTo yia NoAU kKoopo. BAEnelc pnodia, kanoia NpayuaTika aAAd kal kanoia nou €ival anAwe oTn
pavTaoia oou. Ma va BPeIC VEOUG TPONOUG Kal duvaTOTNTEG €ival ONUAvTIKO va €XEIC EUENIKTEG OKEYEIG.
Na pnopeic va deig veoug dpopouc kal mBavoTnTec. 'Evac Tponog va anoTpaBn&eic Tov neAdTn ano
NaMEG ouvnBEIEC €ival va Tov eKBECEIC O€ VEEG eUNEIpieC, WOTE va BeATIWOEI n noloTnTa {WNC TOU.

Na pia epwTtnon nou noAhoi NEAATEC OeV £XOUV OKEPTEI.

T1 yiveTal 6Tav anokT® pia douAeId;

EpwTroeic, mou Wnopei va gival onuavTiKEC yia £va €idog dIaAdyou PE Tov NEAATN, Eival:

Ti kivnTpa €XeIC;

Moid €ival Ta NAEOVEKTAUATA TOU va £XEIC Hia JOUAEIA;

Moid €ival Ta JEIOVEKTAATA;

TI npoKeITal va ennpeacTei OTav anokTac pia douAeid;

MNwg 6a To BIWOEIC auTo;

Eioal nposToipgaopévog yia Tig avTiOpAoelG Nou NPOKEITAl va NPOKAAEDE!;
Mw¢ HeTaBANEI AuTO TNV OIKOVOWIKT) 00U KaTdoTaon;

Eival onuavTikd va apxileic va npoeTolpaleic autouc yUpw oou yia niBaveg aAayec;

‘'OTav auTtd Ta Pépn EVAVOVTal YIa va oXnuaTioouv €va oUvoAo, oxnMUaTiCeTal pia KaAr €Ikova Tne
napouoag B€ong Tou NEAATN. AUTO TO KAVElI EUKOAOTEPO YIa TOV NEAATN WOTE Va BECEI NPOCWMIKOUC
oToxouG. ‘OTav n napoloa B€an sival kabapr ival EUKOAOTEPO va BPEIG To owaTd £NiNedo yia Tov
OUMMETEXOVTA Kal va apXIOEIC TO KTIOIJO HIaC oTPATNYIKAG Nou €ival NpayuaTonolnoiyn yia Tov NeAaTn.
Edw £xoupe TNV €UKalpia va Eekabapiooups kal va anoondcoupe KABe Bria WOoTE va PTACOUUE MNIO
YPriyopa oTouc oTOXOUC kal e KaAUTEpa anoTeAéopaTa. Me kaBapoTnTa Tou nou BPIOKETAl 0 NEAATNG,
Kal nolio €ival To endpevo Prida, ival EUKOAOTEPO va AnoKTNOEIC dUvapn Kal KivnTpa yia Trn okAnpn

douAeiG nou BpioKeTal v OYEl.

H aTopikn GUVEVTEUEN

Me pia aToMIKr) OUVEVTEUEN, 0 OUPPBOUAOC Ynopei, padi Ye Tov NeAATn, va oulnTrioel TOUG GTOXOUG
EekivavTac ano Tnv avaiuaon Tng napoloag KatdoTaonc. ¢ aUPBOUAOG NpENel va NepPACETE and auTtd
Kal va KoITGEETe TIC DUVAMEIG Kal TIC aduvayies kal TauToxpova va dwaoete feedback kal unoaTnpi&n.
Eival Ta BeTika onyeia nou NpEnel va OKEPTEITE KAl TAUTOXpPOvVA va 0dNYNOETE Tn Ul TNON WOTE TO
ATOMO MOU KIVNTOMOIEITAl VA NApel dUVAUEIC,

Katd Tn dIdpKela TNG CUVEVTEUENG OpPIZETE TOUGC OTOXOUC TOU NEAATN KAl KAVETE €va OXEDIO MOU Opilel

Ta oTadia anod Ta onoia npenel va dIEABeI yia va ¢pTacel autolg Toug oTOXouG. Kartd Tn didpkeia
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NEPAITEPW OUVEVTEUEEWV NPEMEI VA EMITEIVETE TOUG NPOTEPOUC OTOXOUC KAl aKOUa va BE0ETE

kaivoUupIioug,.

Qc oUpBouAol, dev £xeTe KABOAOU MPokaTAPKTIKEG AUCEIC, Kal Oev NPEMEI va APIVETE TO CUUUETEXOVTA
va €ival NpooKOAMNUEVOG OE OUYKEKPIUEVEC OKEWEIC. O pONOG 0aC gival va KAVETE TIG OWOTEG EPWTNOEICG
WOTE ol NEAATEC va douv and Povol Touc Tn AUon kai UoTepa, va BEgouv Toug 8IKOUC TOUC OTOXOUG.
AKOMA Kal auTd WYnopei va Npocdwaosl UPnNAOTEPN QUTOEKTIUNGCN Kal KivnTonoinon, 0Tav n andvrnon
NpPoEPXETAl anod Touc idlouc. H avainyn suBlvng nailel onuavTikd poAo o autiv Tn diadikaaia. Av ol
neAATEG pnopoulv va napouv Tnv euBUvn POvol TOuG yia TIG OIKEG TOUG OKEWEIG Kal anopAvelg,

gvIOYXUETaI N ENITUXIa TOUuG,

M£0030G CUVEVTEUENG VIa £0TiAoN O pia AUon

AuTO nou dlaxwpilel Tn pEBodo oulnTnong npog pia AUon anod Tnv napadoaoiakn oulTnon ivai n
OnuIoupyia evog diapopeTIKoU TPOMOU OKEWYNG YUpw and npoBANUATa Kai avnouyiec. AvTi va
OTPIPOYUPICEIC KAl VA pOTAC CUVEXWG YIa TO id10 TO NPOBANUA, HNOPEIC va e0TIACEIG KAl VA dWOEIG

£Upacn oTIC NEPINTWOEIC NMOoU AsIToupyoUV KAAUTEpPa OTav dev undpyouv npofAruara.

'OTav £XOUHE NEPIYPAWYE! TI NEPIEXEI N MEBODOC oUTATNONC YUPW anod Tn AUon npoBANUATWY, UNOPOoUNE
kaToniv va Tn diaxwpiooupe o dUo PEPN: PEBOdOC oulnTnong kal oTdcelg. Kal Ta dUo pépn
gunNAékovTal HETAEU TOUC Kal N (pOPHOUAa AsIToupyei KAAUTEPA OTAV KAVETE XPron OAWV TWV TEXVIKWV

BEATIWOEWV KAl EVTACOETE TNV NPOCEYYION WG KOYKATI TNG KOIVAC OTACNG.

Ta dnuioupyika {nTruaTa otn PéBodo oulTnong dIaNOPPWVOUV £va ANOTEAECUATIKO £pyaAeio oTav
avakaAUNTETE TOUC OTOXOUC TwV NEAATWV kal TI BEAouv va netUxouv. MnopeiTe eniong va
avaka\UWETE TI £XoUV NPAyPaTonoInoel kai nolo Ba ival To endPevo PIKPO Bria. Mnopeite va
OOUAEYETE PE DIaPOpPETIKA {NTAKATA OXETIKA HE TO PHEANOV Kal HETAEU AAAWVY, NwC va
NpaypaTonoInosTe TIG EMNBUWiec oac. MNpeEnel va £XeTe NOAU BETIKN avTanokpion o€ O,Ti £XEl HoN

eniTeuxBei kal va enBeBai®oeTe KABs Npdodo eMOOKIPAloOVTAG TIG ENITUXIEG.

AuUTI n oTdon NpoUnoB<Tel pia a&loo€BaocTn unodoxr, NPOCEYYION Kal EUNICTOoUVN OTO OTI 0 KaBEvag
£x€l BETIKEC NPOBECEIC yIa O,TI KAvel. And pia Koivi] NAATPOpUa Naipvoups PIKpd BridaTa npog Tnv
gpyaaia kai Tn ouvexn agloAdynaon Tou TI KAVOUWE, av nnyaivel KaAd, kai TI XxpelddeTal yia va
NpoodelooUlE NEPIOTOTEPO. AUTO TO KAVEl duvaTO yia kaBéva and Toug NEAATEC va akoUYETal Kal va
(aiveTal. AUTEC Ol YVWOEIG EVIOXUOUV TNV €IKOVA TOU MEAATN yid TOV £QUTO Tou. H npwTn ouliTnon
AauBavel xwpa otnv apxr evoc eyXEIPAUATOC Kal 0T CUVEXEIQ ENakoAouBouv aAeg. M’ auTov Tov
Tpono kai Ta dUo PéAN Ynopouv va yvwpilovtal kaAuTepa. O oUUBOUAOC UNOPEi va TO KAVEI AUTO
duvaTtod KAvovTag EPWTNOEIG yia ToV TPOMOo {WNE, TNV NPOCwNIKOTNTA Kal Ta OVEIpa Tou neAatn. O
NeAATNC anod TNV AAAn €Xel TNV UKaipid va pwTd To cUUBoUAO NpAypaTa yia va dnuioupynosi

didhoyoc. Idéec yevvwvTal kal eneEepyalovTal, KPITIKR aokeiTal kal npooAaupaveral. To TeAeuTaio €ival
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onuavTiko epdoov evioxUsl TNV €1kOva Tou NEAATN yia Tov €auTO Tou. H aoknon BTIKAG KPITIKAG ival
ennA€ov onpavTikn Epogov eviaoxUel TNV auTtonenoibnon kai Tnv Kivntonoinon yia eEENIEN. Eival
onuavTiko €niong kata Tn SIAPKEId QUTWV TwWV CUVEDPINV, va opyavwBsi £va oxedio dpdaacng To onoio

pnopel va eEeNIXBel oTnV ENOUEVI OUVEVTEUED.

Katd Tn dIdpKela TNG CUVEVTEUENG, CUPPWVEITAI NWG OTIONMOTE AEYETAl NAPAPEVEI AVAUETA OTOV
neAdTn kal To oUPPouAo. Eival anuavTiko va e&nynOei yiaTi dIEAyoUE Hia NPOCWIKT CUVEVTEUEN

WOTE va BpiokopaoTe aTo id10 PAKOC KUKATOC.

H nopeia TnG cuvEvTeUEng

1. Méow oulTNONC avayvwpioTe TOUC GTOXOUG

Ti BENETE va KATAPEPETE PE TN OUVEVTEUEN;

2. MNw¢ Ba nTav av AuvoTav To NpoBAnua; (Idavikr kataoTaon)
AUTO Pnopei va evioXuBei pe epwTnoeic YUpw ano To Ti 6a fTav dIapopeTIKO TV

€MBUPoUEVN PEPQ.
3. EpwTnosic oXEoEwv
Ti Ba onuaive yia Tov X 0Tav nAnaoidlel To otoxo Tou; Ti Ba kavel TOTE;

Moioc aA\og Ba To napaTnpnosl;

4. ZnTnuata Eaipeong

‘Exel ndn oupBei Tinota an’ 6oa cupnepiAapBavovTav oTnv NIBUUNTNR KATaoTaon;
5. EpwTNoEIG KAipakag

Moo KOVTA BPIiOKECTE OTO OTOXO 0AG ONKEPT;

(1 = kaBohou kai 10 = kavovTag KABETI anapaiTnTo yia va Tov NETUXETE)
6. EpwTnosic KIVATpWV

Moo €i0TE NPOETOINACUEVOC VA OOUAEWETE YIa TO OTOXO OAG;

(1 = kaBohou kai 10 = kavovTag KABETI anapaiTnTo yid va Tov NETUXETE)

Moco niBavo €ival va GTaceTe To 0TOXO 0dG;

(1 = kaBohou kai 10 = kavovTag KABETI anapaiTnTo yid va TovV NETUXETE)

7. Enopevo Briya

8. Mauon

9. MepiAnwn
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KaTta Tn di1apkeia oAOkAnpNC TG GUVEVTEUENC

>UAN\GBETE kal eNIBERAIVOTE TIG AVAYWYEC Nou gpgavidovTal

EniBeBaiwoTe OTI KATAVOEITE Ta NPOBARKATA, TIC APVNTIKEC CUVENEIEC KAl OTI ANAITOUVTAI

NoAAEC Npoanabelsg yia enavopbwaon.

MapioTaverte OTI O yvwpileTe TinoTa.

Avake@aAaiwoTe

EpBablvere

Bon6sioTe Tov NEAATN va Ta Kavel 600 Mo anTd Yiveral.
0dnyieg
KavovTag pwTnROEIG NOU NEPIEXOUV NWG, TI, NOTE, MOU KAl NWwE CUVTEAEI 0€ Wia nio oTabepr kal Badia
OUVEVTEUEN. Me aQuTEC TIC EpwTHOEIC gival adUvaTo va anavtrosic anAd pe vai n ox1. And Tnv ahin o
neAATNG pnopei va anavtnaoel «Aev EEpw» kal auTog €ival Evag KaAdg TpONoG yia CUVEXION TNG
OUVEVTEUENC.

Av 0 NeAATNC anavTnoel «Aev EEpw» TOTE AETE:

Ac unoB<ooupe OTI yvwpilaTe, TI Ba AéyaTe TOTE;

'H, XpNoILONOINOTE EPWTHOEIG YIA ONUAvTIKOUG avlpwnouc aTo nepIBalhov Toug, yia

napadeiyua:

- Av pwToloa To ouluyo oac, Ta naidid oac KTA. TI 6a €\eyav;

Av o0 neAdTnC NaidelsTal PE TIC EPWTNOEIC I Ag€l OTI €ival OUOKOAEC, CULPWVEIOTE Kal NEITE:

Kavw NoAAEC SUOKOAEG EPWTNTEIC, JE TNV NouXia odc.

Av 0 NeAATNC SUOKOAEUETAI va DOUAEWEI YIa TNV EMNIBUKNTH TOU KATAOTAQCH, TOTE OOUAEWTE E

TN QOPUOUAA «OTav AUveTal To NPOBANMas».
Av 0 nNeAdTnC BpiokeTal EKTOC NPAypaTikoTNTAG (N.X. 8a kePdIGW TO AOTTO) CUUPWVEIOTE Kal
neiTe:

- Nal, wpaia d¢ 6a ATav;

Av 0 NeEAATNC ENIPEVEI, POTNOTE:
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Moo peydeg gival ol MBavoTnNTEG va GUUBE], VOUITETE;

2. WUYOUETPIKA TECT — CNUACIEC Kal TUNOI

Ta id1a Ta TeoT dev napouaialouv aAnBeiec alAa NpeEnel va exgpavidovral we CUPNANPWHa oTn
OUVEVTEUEN YIa NepaITépw eYBaduvan otn oulrTnon Kai yia va dwaoouv Wia kabapoTtepn eikova.
Yndpyouv dIapopeTIKa €idn TeOT, AUTA Nou ansuBUvovTal OTIC TEXVIKEC NAEUPEG Kal AUTd nou
ansuBuvovTal oTNV NPOoWNIKOTNTA Tou NeEAATN. Ta TEGT nou divovTal kal ol ENakdoAouBe; oulnThOEIG
npoeToipalouv To £3aPog yia To axedlaopd Tou axediou dpdong Tou NeAdTn. Ma va QavepwosTe TNV
NPooWNIKA EENIEN ToU NEAATN, €ival BETIKO va KAVETE To i8I0 TEOT O JIAPOPETIKEC NEPIOTATEIC. 'ETOl
0a BeBaiwBeiTe av 0 NEAATNG €XEl oNUEI®OEl NPOodo I €XEl MEiVEl OTATIHOC aTNV €EENIEN Tou. Ta
anoteAéopaTa npoeTolpalouv To £8aPog yia NEPAITEPW CUVEVTEUEEIC OO0V aPopd eMBIWEEIC, OXEDIO

dpaonc Kai kivnTpa.

2.1 KAiosig — T1 pnopei va Kavel KAAUTEpPd;

Ynapxouv NoAAG dIapopeTIKA TECT, NMOU avayvwpifouv TNV IKavOTNTa KAIOCEWY ToU NEAATN: apiBunTIKA

AOYIKH), HnXavikr AoyIKkr, apnenuévn AoYIK, OXECEIG XWPNTIKOTNTAG, AEKTIKR AOYIKT), XPRon yAwooag
kal opBoypagiac. Mnyec: www.career-test-advisor.com

Mnyavikn Aoyikn

AokIadel Tnv IKAvOTNTA Tou NeAdTN va KATAvoei TIC apXEC MoU ASIToupyouV niow ano TIG JNXaveg.
YwnAr Babuohoyia o’ auTo To TeOT kaTadelkvUel UWNAO €Ninedo aTn PNxavikn douAeid. To TeoT
AOXOAEITal E TO AV WMOPEIG va NpayuaTeuTEIg pnxavikda npoPAnuara e Aoyikd Tpono kai gival apa
£vac XproIhog TpONog PETPNONG TNG MNXAVIKNG KAIONC TOU aTOdou. Av 0 NEAATNC ANOKTHOEI UWNAR
BaBuoloyia o’ auTO TO TEDT, OTIG OXECEIC XWPNTIKOTNTAC Kal TNV apnpnUevn Aoyikr, Ynopei va Aapel

ooBapd unoywnv Tou EMNICTNHOVIKEG, HABNMATIKEG 1) TEXVOAOYIKEG BETEIC Kal oTAOIOOPOMIEC.

Ix£0€IG XWPNTIKOTNTAG

AUTO TO TEOT €ival MBavov To nio SUCKOAO TNG O€Ipdc. AvTINpoowneUel Yia IKavoTNTa avTIHET®NIONG
HadnuaTikwv evvoiwv uwnhou enminédou. ‘OTav ouvodeUETal Ano TO TEDT PNXAVIKAG AOYIKNC, UWNAN
BaBuoMoyia kal oTa dUo pavepwvel OTI 0 NEAATNC NPENE NIBavov va akoAouBnael TEXVOAOYIKN 1
£MIOTNHOVIKN oTadiodpopia. Mia oxeon XwpnTIKOTNTAC NEPIEXEI TNV IKAVOTNTA OKEWNG Kal
NeIPapaTiopoU aTIC TPEIC OIA0TATEIG | MVEUMATIKI EIKOVOMNOINGN Tou OXNUATOC, TOU PEYEBOUG Kal Twv

BE0cwV avTIKEINEVWVY OTav Jag deixveTal Jovo pia eikova f Eva oxedio.

A@npnpévn Aoyikn
H kAion auTn €xel va KAvel Je TNV IKAVOTNTA ToU NeAATN va npayuateUeTal onTikoUG oXnuUaTiopouc. Ta
{NTMATa o’ auTO TO TECT MNEPIEXOUV OXEDIA Kal OEIPEG, NMou NPENEl va cupnAnpwBouUv. Eival éva pn-

AEKTIKO PETPO TNG IKAVOTNTAG apnenHEVNG AOYIKNG Kal WG TETOIO Bewpeital and noAAoUG WuxoAOyoug
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WG KaAO PETPO guuiac. To €idog Twv deEIOTATWY Nou avayvwpilel auTr) n KAion €ival XproiJo oTnv

APXITEKTOVIKN), TO OXeOIAOHO, TN {wYPAPIKN| KAl TO NAEKTPOVIKO OXEDIO.

Xpnon Nwooag

H xprion TnG yYAwaoaoag givai n IkavoTnTa va enIKOIVWVEIC € KAAd Kal ypappaTika akpipr) AyyAika. Eivai
£va PETPO Tou NOCO KaAa Pnopei va Eexwpioel KAnolog Tn owaTn Kal Tn Aaveaopévn ypaupaTikn,
TovIopO kal napabeon Twv npoTacswv. Eival £vag noAu kaAdg Tponog NpdBAEYNC TNG anodoTIKOTNTAG
O€ NaveNIoTNUIAKA YadbnuaTa. Evm kaplepeg oo ypawipo kal Tr didackaAia anairouv EI9IKEC

YAWOOIKEC OEEIOTNTEC, OXEOOV KABE £i00G DOUAEIAC anaITel Yia OXETKN) IKAvVOTNTA G’ QUTOV TOV TOMEQ.

OpOoypapia

H opBoypaia €ival pia onuavTikn IKavoTNTa 0To OXOAEio, TO NAVENIOTAMIO KAl MOANEG DOUAEIEC,
MeTa&U aAwv, auTo To TEOT NPOBAENEl TRV TAXUTNTA Kal TNV AVEON PE TNV onoid KAMolog Yrnopei va
MaBel dakTuloypagnon. Evw n kakr opBoypagpia dev sival anapaitnTa £vOei€n xaunAou eninédou
eknaideuonc, BswpeiTal giyoupa npolndBeon yia kapiEpa aTn dnuoaioypadia, TNV acpaiion kai Tn
d1daockaia.

AekTikn Aoyikn
AvagEpeTal GTNV IKAVOTNTA TOU MEAATN va AEITOUPYED TN AOYIKN ToU O€ AekTIKOUC Opouc. Na KaTavoei
AEKTIKEG EVVOIEC 1) 10€€G Kal va BAENel TN WETAEU Toug axéan. O1 kapiEPeC aTIC onoieg fonba autn n

kAion eival kupiwg n Nopikr), n Wuxohoyia, ol AvBpwnioTIKEC ONOUDEC Kail diagopol TUNol management.

Ap1OunTikn IkavoTnTa

O TopEac auTOC avapEPETAl OTNV IKAvoTNTa Npdodeanc, apaipeonc, noAanhaciaopou kai diaipeonc.
Eival xprioipog o€ kapiEpeg AoyIoTIKAG, TPANEJKNAG, aoPANIoNG Kal PNXaVvIKWV apXmV

AUTI N aoknon €ival €vac eUKOAOC TPOMoC va del Kaveic NoIEC KAIOEIC Kuplapyouv. Mépa anod tnv
alv&non Twv KIVATPWY Tou NeAATn divel eniong pia kabapr| €kdva auTwV TWV TOPEWV YIA TOUC OMoioug

npenel va oToxeUel 0 NEAATNC.

Ma NEpogOTEPEG NANPOPOPIEC NEPi TEOT KAICEWV KAl NPOCWNIKOTNTAC Kal d1adpacTika napadeiypara,

Oeite To Eikoviko EnayyeApaTikd Kevrpo oTo www.careercenteronline.org .

O1 JuvaToOTNTEG TOU NEAATN
AivovTtag aTov neAaTn va cupnAnpwaoel To evruno MNXEE (Mvaoelg, XapaktnpioTika, Euneipia,
EvdlapépovTa), JnopeiTe va deiTe npoc Ta nou Badiel. MpokeTal va SOUAEWEI e avBpwnouc,

UNNPECIEG, MNXAVEG, NaidId, UNOAOYIOTEC KTA.;

10 duvaroTnTEG:
OpaTéc anaoyonaoeic, nedia
Aodpartec anaoxoAnoeic, nedia

Mepikr) anaoXoAnan o€ dIAPOPEC ETAIPEIEG
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Mapoxr} cuPBOUAV
IdiokTNoia eTaipeiac

MeAETN

'XEE: Moia dikdTNTA:

MVOOEeIg

XapakTnpIioTika

Euneipia

EvdlagpépovTa O neAATNG CUYKPIVEI QUTA Ta OTOIXEIa e To NePIBAAAOV Tou.

To T1 Aéel 0 NeAATNC yIa Tov €aUTO Tou €ival To KAEISI yIa To NwG BAEMOUKE TIC UEANOVTIKEC TOU
OUVATOTNTEG. ZUUPBOUAEYTE TOV NEAATN VA W OKEPTETAI NAPA NMoAU yia TNV £pYAciakry Tou kKaTaoTaon

aAAG NEPIOCOTEPO YIA TA NPOCWIKA ToU GXEDIA.

To Mo oNPavTIKO BriNa o’ auTrnv TNV anooToAn ivai:

Na diveTe gukalpia o€ OAEG TIG dUVATOTNTEC, O NEAATNG NPENEI va OKEPTETAI OAEC TIG MIBAVOTNTEG yia
TIC onoieg dev €xel yneipia. MpoonadnoTe va anoKTroETE KAAr €IkOvVa TnNG NPayuaTikOTNTac Kal KAvTe
€pWTNOEIC. 'OTav 0 NEAATNG EXel EMAEEEI pia and TiC duvaTdTNTEC, PNV TOV APROETE va eEapTdartal and
nbava gunodia. MNpénel va eoTIGoEl oTnV €NIAOYH Tou, yia Tnv onoia XpelaleTal va pabeTe 000
nepICoOTEPA YIVETAI KAl VA €i0TE EVIUEPOI YIa TO TI NEpIAQBAvVEL. Aev apkei va dpag navw o€ O, TI EXEIC

akoUoel, gival kKaAUTEPO va avakaAUWEIC JOVOG OOU MWG £XOUV TA NPAyuaTa.

ZT1oxor
Moioi aToxol avranokpivovral kaAUtepa ato MXEE Tou neAatn; Moiov gpyodoTn xpelaleTal
nepiocdTePO; H douleia og payadi iowc eivar pia duvatdTnTa. AlakpiveTe o€ dIaPOPETIKOUC TOUEIC

onwc:

-pouxa
-nanouTola
-npounoeIeg
-MOUOIKN
-KNMOUpIKN
-video
-avOoKoUIKN
-KATAOKEUEC
-KAAAUVTIKG

-auToKivNTa KTA...
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KaBs niBavoTtnTa unopei va diaonacTei o€ TePAyIa Kal €ival onuavTiko va JMNOopPEiG va To KAVEIC auTod
WOTE va MAEEEIC TO kaTaAANAo NapakAadl yia Tov NeAaTn. KAvre Tnv emiAoyr) Kal NapoTpUVETE Tov va
Kavel O,TI ynopei yia va avakaAuyel Ti nepiAaupavel n anacxoAnon. Mnopei va eival eknaideuon 1
guneipia aAa auTd nou eival nio onuavTikd gival n NpoownikdTNTA, Ta evOIAPEPOVTA, N XNHEIA Kai ol
YVWOEIG TOU NEAATN. ZkayTe BaBUTEPa oToV TOPEA / NAPAKAAGd! Kal aproTe Tov NEAATN va avakaAUyel
0,TI XpeialeTal yia va katavonoel Tn Asiroupyia Tou. ‘Oco mio Babid npoxwpd, pabaivel nepicodTepa

Kal autd Tov kavel va BAENEl EUKOAOTEPA TIG dUVATOTNTEC Kal TIG DUCKOAIEC,

Bpeite Ta npoPAnjuara

Ynapyouv XIAiadec diabeaipeg doulelec atnv Eupwnn. MoAAoi iowc douAsUouv yia va AUoouv To
npoBANKa TNG pouTivag r) NOAEG Ppopec To AabBog npoBAnua. O KOOWOG gival yEUATog SuVaTOTNTEG,
NapoTPUVETE Tov NEAATN va TIC avakaAUwel! O neAATng dev UMOPEi va PEVEI AnNpayog Kal va Yaxvel yia
OouAeld, Npenel va ival evepynTikOG. Mpénel va gival dnuioupyikog. Kavte Tov neAATn va pabel yia Ta
KadrkovTa, Toug ocuvadeApouc, Nooa atoua NpocAapBavovTal, NoTe Kal yiaTi SoUAeUouV, NG
douhelouv KTA. Ti Ba pnopouce o NEAATNG VA GUVEICPEPEI;

MpoonabroTe — Xwpig va To Pabel kanolog aANoG — va £pBETe Og ENAP UE 000 NEPICOOTEPOUC
avBpwnoug yiveTal kai va YabeTe 000 NePICTOTEPA YiveTal. ‘'Oco PeyaAUTEPO €ival To NPORANUa nou
AUvel 0 neAaTtng T6oo nio noAU Ba nAnpwOei. Na BuudaTe, ol piIoBoi Ynopolv va onuaivouv

nepIooOTEPA ano AsPpTa.

Mia diagpruion os pnuepida £xel Tpia dueoa onuaTa:

1 Yndapyel avaykn
2 Kanoliog eivail diaTeBeiyévoc va NnANpwaoel

3 Kdnoiog xpelaleTal OAOKANPWHEVO «MPOIOV»

Me dA\a Aoyia pnopei va nel kaveig OTi n eTaipeia £xel éva npdBAnua nou xpeialeral Aon. Ae
dlapnuifouv 0hol kaTeuBeiav 6Tav avakaAunTouv Wia avaykn. Eival apa onuavTiko 0TI 0 NEAATNG
EVNUEPWVEI TOV £pYODOTN WE TPOMO NMOU PNOPEI va gival Xproihog yia Trn AUon Tou NpoBARUaAToG.
Yndpyel navra éva npdBAnUa, alha dev €ival NnavTa ciyoupo OTI UNAPXE! Kal KAnolog va To AUoEl. Mwg

pnopei kaveic va Auoel To npopAnua; Kavovtag To opato!

2.2 NpoownikoTnNTA — MNWG TO KAVEI;

"Eva onuavTiko KoPPATI yia va opioel o NeEAATNG Tnv napouoa KaTtaoTaaon €ival va KoITagel Tnv
NPOCWIKOTNTA TOU Kal va d&l MoIO¢ Kal Nwe €ival kal Nwc AEITOUPYE], JOVOG Tou Kal Je ahhouc. ‘OTtav
undapxel Yia kabapr| €lkOva TNG NPOowWNIKOTNTAG Tou Ba gival EUKOAOTEPO yia Tov NeEAATN va
Xpnoidonoinosl Ta duvaTtd Tou onueia yia va netUxel autd nou BéAel. TauTtoxpova o NEAATNC €xel pia

KaAn €ikova Twv adlvauwy onueiwv, nou Tou divel T duvaTtdTnTa va Ta evioXUoel. Mevika auto
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QuEavel TNV auToneNoiBNON Kal QUTOEKTIUNGT| TOU Kal Yropei va dnUIouUpyEl KATAOTACEIC MOU ival

KaTAAANAEG and Tnv NAEUPd TG IKAVOTNTAG KAl TWV YVWOEWV TOU.

©a &ival EUKOAOTEPO yId ToV NEAATN VA KATAVONOEl TOV KOOWO YUPw TOU BAEMOVTAG TOV JECW TOU
€auToU Tou. Mevika, EEpoupe 0TI dev gival povo n NPOCWNIKOTNTA NOU €ival 0 ano@acioTIKOG
napayovTac oTo va NeTUXaivelc oc pia douAeia, aAAd ival £vag kaBopioTIKOC NapayovTag oTo va €ioal
IKavOG va XPNOIKOMOIEIG IKAVOTNTEG NMOU £X0UV GXEDN HE T OoUAEId, dnAadry noid oToIxEia Tou

¥apaktnpa dieukoAUvouv kal BEATI®VOUV, Kal nold avayaiti(ouv Thv IkavoTnTa.

lMa va yivel autn n avaiuon anaiteital évag dUVapIKog TPOMoC EVTAENG TNG NPOCWNIKAC avaAuong ot
Hia oAokANpwpEVN ekTiUnon. AuTO Oev Pnopei va eniteuxBei Ye T BonBeia evoc npoownikoU TECT
£pOOOV N NPOCWMIKOTNTA anoTeAEiTal and TOOEC MOANEC NAPAPETPOUG MOU £ival NEPINAOKO va
HeTpNBoUV. Me ouA\oyIouo, Unopei kaveic va del 0TI N NPOCWNIKOTNTA anoTeAEiTal anod €vav apiBuo
npoTunwv {wng nou AsitoupyoUlv padi duvapika o pia diadikaaia evaliayrc, npooapudlovTal,

wpipalouv, avranodidouv, EEAPTWVTAI ANO TNV IGTOPIa, Kal TO PEANOV.

TOUTECTIV €Ival CNUAvTIKO va BAENOUE TO TEOT NPOCWMIKOTATAC WE £va KOWIUO dpOHoU Mpog To
Eekivnpa piag ougiTnong yia TV NPOownIKOTNTA Tou NeAATN. Ma va EXETe pia AenTopePn kal 000
yiveral kaBapn oulnTnon yUpw and Tnv NpocwnikdTNTA Tou NEAATN NPEMEl va XPNOIKONOINCETE NOAAG

OlaMOPETIKA ONMEIa NPOCEYYIONG NAVW OTA ANOTEAEOUATA TOU TECT NPOCWNIKOTNTAG.

ApXIKQA, NPENEI va aprnooulE Tov NEAATN va eneepyaoTei Ta anoTeAéopaTa ano Yovog Tou yia va Ol
av avranokpivovtal otn dIKr Tou €IkOva TNG NPOCWNIKOTNTAG TOU, YId va HNopoUlE va avaAUooUpE
TNV EYKUPOTNTA TWV ANOTEAEOUATWY. To £NOPevo Briua Ba eival va oulnTr\OOUKE Ta ANoTEAEOUATA
TOU TEOT HE To GUPBOUAO OF Wia aToMIKr OUVEVTEUEN yia va kepdiooupe nepaitépw feedback nou
uropei va odnynoel os pia kabapdTepn €IKOVA TwV XAPAKTNPIOTIKWV TOU NEAATN, TWV YVMOEWV Kal

TV duvaTav kal aduvaTwv onEiwv Tou.

"Evag d\\og TpOnog va anoppoprooulE auTryV TNV €IKOva €ival va Tn ou{nTriooupe o€ Wia opada. Mia
opada Pnopei va anoTeAEoel €EQIPETIKO oTAJIO YIa TNV NPoownikr) €EEAIEN Tou aTopou. Me gpyacTrpio
G BAoN Kal Yia Npooapuoopévn «EpYaAelodbnkn», o NeEAATNC Ba pnopei va eEankwaoel Ta 6pid Tou. H
opada pnopei va XpnolYeloel akopn oav epyaleio kal «kaBpePTne» yia Tov NeAaTn. ‘Eunveuan,

EUNEIPIEC Kal auEnuEvN dlopaTikOTNTa €ival cuxvd Ta ANOTEAEOUATA AUTWY TWV OUAdIKWV CUINTHOEWV.

Teot

Yndapyouv NoAAd diapopeTIKa TEOT Nou PwTI{ouv dIAPOPETIKA WEPN TN NPOCWNIKOTNTAC KAnoiou. O
OeikTng TUNWv Myers-Briggs €ival éva ano Ta eupUTepa XpnaidonoloUpeva Bondnuara yia auénon Tne
auToYVWOIac Twv ouvnBeiwv KAMoIou Kal TwV opadikwv AEIToupylnv Tou. Eival Baciopuévog aTig
Bewpeiec yia YuxoAoyikoUG TUNoug Tou MoUvyk. Yndpyou kal GAAa TeoT nou QwTiCouv To 'YPOoC

Malnonc kai Tnv NyeTikOTNTA. To NpOBANMA e QuTA Ta TEOT €ival OTI OevV UNOPOUV va NApoUCIAoouV
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TNV NAfpn aAnBsia kal npenel va AappavovTal povo aav pia Bacn yia oulrtnon. 'Evac dinAwpaTtoUxog

OlaXEIPIoTAC TwV TECT NpENel va Ta dIeEAyel.

Eav o ouyBoulog dev £xel auTo To diNAwA, YNopei NAvTa va anokTAoEl Jia aiyoupn eikdva Tng
NPOCWNIKOTNTAC TOU NEAATN KE £va MIO YEVIKO TEQT, NMOU YVWPICEl Kal YNopei va eAEyXeEl 0 GUKBOUAOC.
To TeoT avalueTal eEoVUXIOTIKA kal and Tov NeAATn ave&apTnTa kai Jadi e To oUPBOUAO OTNV ATOMIKN

OUVEVTEUEN.

2.3 KivhTonoinon — T1 O€A&l va KAVEI 0TV NPAYUATIKOTNTA;

Eival dUokoAo va PETPACOUNE Ta KiviTpa pETa and £va TeoT. H kivnTonoinon £pxeTal 0Tav o NEAATNG
Mnopei o idloc va dpaacel, npoonadei kai viwdel 0TI NANGIAlel TOUG OTOXOUC Tou. ApxilovTag and Toug
OTOXOUG Kal BonBwvTag Tov va Toug dlakpivel, Ta npoPAnuaTa yivovrar npoBAEWiya kai iwaoiua. H
KIVnTonoinan £pxeTal 0Tav o NeAATNG Knopei kabapd va dei T BEAEI kal NWG va To anokTroel. O poAog
Tou ouPPBoUAoU €ival va odnynael TN CUVEVTEUEN Kal va £0TiAoel oTn BeTikn diadikaaoia. ESw

£papuoleTal n YEBODOC TNG CUVEVTEUENG yia €0Tiaon oTn Auan.

YNApYouv YEVIKG YEYOVOTA MOU agopouV Ta TEOT KIVNTOMOINGNC TA Oroia Unapyouv oTnv ayopd:

Ol EKTIUNOEIC KIVATPWV €ival JIapopeTIKEC and Ta TEOT KAIGEWV Kal NPoownikoTNTaAc. Asv
gamialouv aTo TI €idoug AToo gioal — oUTE OTIC SUVATOTNTEG OUTE OTIC AdUVAieg gou.
AVTIOETA, TA TECT KIVATPWVY EMIKEVTPWVOVTAI OTIG NPOTIMACEIC oou. O a8IoAOYATEIG KIVITPWY
ouvnBwG €ival oXedIAOPEVEG WG TEDT «avaykaoTIKNG eMAOYNG». MPoodelelg HECWw HIAg ouadag
£PWTNHOEWY, avayvwpilovTac TIC dpacTnPIOTNTEG NOU NPOTIMAG O GUYKPION WE AQUTEC Mou dev
npoTiudac. MNa napddeiypa: and Ta NapakdTw Tpia eMAEETE pia dpaocTnpIiOTNTA NOU 0AC APECEI

NEPICTOTEPO Kal ANIyOTEPO:

1. OdnywvTag €va auTokivnTo
2. EniokeualovTac £va auTokivinTo

3. 2xedialovTag €va auTokivnTo

AvTiBeTa pe TIc BaBuoAoyiec og €va TeoT OEIKTN EUPUIAC, TA ANOTEAEOUATA OTA TEQT KIVATPWV
O€ YeTpwvTal avaoya Pe auta aAwv avBpwnwy, yia va undp&el pia oxeTIKr KAipaka.
AVTIOETA, Yia EOWTEPIKN «aKTIVOYPAPIa» TwV NPOCWNIKWV NPOTIUACEWY NPoBAAETal NAvw OF
pia Baon enayyeAUaTik®V emAoywv. XpnolponolwvTag Kanoia apkeTd nepinAoka oTaTioTiKa
HOVTEAd, Ol OXEOEIC OAWV TWV EMAOY®V «unohoyilovTal» yia va (pavepwoouV Ta nedia oTa

oroia kanolog gival NepIoooTePO (kai AlyoTEPO) dIaTeBEIUEVOG va EMITUXEI.

Ynapyel €va naAié pnTo oTnV NApoxn ENAyyeAUATIKOV CUUBOUA®V nou AEgl OTI oI AvBpwnol
douAeUouv e £&va ouvdUAouO TPIWV KATNyopiwv: npdyuara, dedopéva ) avBpwnol. H aArBeia
gival noAU nio nepinAokn. OnolodnnoTe kaAd TEOT KIVATPwY Ba a&lohoynoel Touc avlpwnoug

pEoa o€ pia nAsiada nediwv. Z€ kAbe Nedio UNApXOUV OeKADEG ENAYYEALATIKA ovondaTid.
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H yvaon kai n epneipia a&idouv noAAa, aAAa To va €ioal ekei, kal va deixvelg aknbivo evoliapépov
unopsi va a&ilel neploooTEPA Yia Tov £pyodoTn. AEiTe TNV NApakaTw loTopia. MpokeiTal yia yia
50xpovn yuvaika, nou anodeikvUel OTI 0Tav undpxel kKataAAnAn npoogyyion pia AUon pnopel eUkoAa va

Bpedei. AUTO €ival onUavTIKo €101KA OTav OOUAEUEIG e VEOUC avBpmnouc.

lMepinTtwon MeAaricoag X

Mia yuvaika nAikiag 50 xpovwv nou vwpiTepa NTav noAl evepynTiKn oTo va avalnTa epyacia Oev £Xel
OouAEwel yia 14 xpovia. 2 Jia NpoowIKr) GUVEVTEUEN BYNKE OTO QWG OTI OTO NAPEABOV €ixe
NPoBARMATA NVEUUATIKNG UYEIAC, OIKOYEVEIOKA Kal MOVOUC GTO AQIPO Kal 0TOUC WHOUG. Kata Ta aAAa
IoxupileTal OTI €ival UyING kai Ikavr va douAéwel. H diaywyr| Tng £dei&e OTI XpelaleTal EEA0KNON OF
TEXVIKEG GUVEVTEUENC» MIG Kal apvhBnke va BydAel To oakdakl TNG Kal €iXe TNV ToavTa Tne yupw ano

To AQigd kai navw oTo oTreog TnG.

H ekTipynon o€ auTrv TNV NEPINTWON ATAv OTI €ival oNUAvTiko yI' QUTHV va NApel Ta npoBARUaATda Tne
oTa coBapd aAA\a va nponadnoel va Bpel povn TG Wia AUon avTi va oUP@VE OTI UNAPXOUV MOAAG
eunodia. Na del Ti gival onuAavTiko o évav aplBud npayudtwy kal nave an’ 6Aa va dei Ti Ba onuaive
yla gKkeivn va €xel hia douAeld.

Ma napadeiypa, av unnpxe pia douAsid, T Ba onuaive yia Ta naidia; Oa énaipvav suduvn yia Ti¢ {weg
TOUG;

'OAEC 01 oUNTAOEIG NEPIEXOUV EPWTNOEIC YIa TO NWwG OIAPOPETIKA NPAYUATA KNopouv va odnyrnoouv
oToV TEAIKO OTOXO, EXWVTAC Hia OOUAEIG Kal JNOpWVTAG va unoaTnpielC ToV EaUTO 00U, ZNUEPA EXEI
douAeid kal euTuxIopEva BeTika naidid. 'Exel akopa novoug oTo AAIPO Kal TOUG WHOUC KapId (popd aAAd
pnopei va ¢noer Y’ autd. «Eival kAT nou 0Aol £X0UlE, ONOTE yiaTi va YKpIvialw yI' autd;». H diadikaoia

nAPE NePInou 5 PNVEG kal ATav NoAU BeTIKN. Mpo@avwg Opwe dev NAgl NAvTa TO0O KAAd.
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KE®AAAIO IV

ZTPaTnyikeg Zxediacpou Kapiepag

7O 71 EWOULIE LIE TOV OpO KaPIEPA OIAPEPEI ario dTouo O€ dToyo. llapoAaurd, rnoidoi
UMOBETOUV OTI EXOULIE OAOI TNV id1a EIKOVa OTaAv OUNTOULE yia EnayyeAIaTIKI} EEEAIEN.

Eivar onuavTiko va avayvawpi{OULE TNV aTOUIKI} KaTavonor) Twv avBpwrnwy yia To Ti Eivar Lia
KIETUXTILEVN» KAPIEPA KAl aKOWN Tr dUVaun Urokivinong yia 1ic dpacTnpioTITES TwV
avBpwnwv. Evac neAdrng ouxva OTPEPETAl NPog Lid KApIEpad nou O OULIPWVES LIE T
1payuaTikd Tou kivntpd. To va auéroeTe 1 d1opatikoTnTd Touc Eivail EVag onuavTIKoc
OTOXOC.

BonBwvrac Tov neAdTn va avakaAuer 11 100U enayyeALaTiky kKaTeubuvon eival katdAAnin
ViIa EKEiVoV, o0nywvTag Tov Leoa ano OIAPOPETIKOUC TUMOUS EVAOXOAOEwY yia va emAE&Ee], T1
&ldou¢ Epyodooia mBULE kal aro kel va OnNUIOUPYIIoEl Eva oxedIo Opdorc, EITE MPOKEITAl yid
OouAerd, To Eexivnua Liag myeipnong i ornovdwv oTo EEWTEPIKO — EIVAI LEPI 1IAG

OTPATNYIKIIGC OXEOIQOLIOU KAPIEPAC rMouU Ba LpeiTe 0’ auTo To kepdAaio.

1. Taipiadovrag 6Aa Ta OTOIXEIA TG NPOCWNIKOTNTAG OTNV KAaTAAANAOTEPN douAsia

'Ocol wayvouv yia douleld anuepa npenel va unoAoyilouv OTI TiBevTal NOAAG EpWTRKATA TN

OUVEVTEUEN yia TNV IKAvVOTNTA TOU UNOWHPIOU VA ENIKOIVWVIOEI.

Mia avagpopd and enayyeAUaTieg oc eTalpeiec, apxXEG kal opyaviohoUg deixvel 0TI auTn €ival To
NPWTAPXIKO NAEOVEKTNHA MOU Wayvouv. Ti yiveTal OJwE PE TNV eKNaiduan; AUTr) €pXETal PE
Tn douAeid. Mpopavwg dev PNopEic va AABeIC eknaidsuan yia va yivelg MoAITIKoG Mnxavikog o
£va €pyooTacio, aAAa av €ival kaBoAou EQIKTO, Npenel va avalnTnoeig &va OUVEPYATN HE Td
Baoikd avlpwniva NAEOVEKTAHATA NOU BE®POUVTAI CNHAVTIKA Kal JETA va TOU
NPOCpEPETE £EACKNON OTO XWPO £PYATiac.

AuTO yiveTal 0Ao kal nio aknBivo kabe PEpa, EQOToV N IKavOTNTA Toug Ba ival navra
(PPEOKIQ.

'Eva ouykekpipEvo eninedo Eaoknonc B6a anaiteital navra, aAAa auTo nou evoIapEpEl
NEPICOOTEPO TOV NEAATN £ival NOCO NPOETOIHACHEVOG €ival 0 EpyodOTnG va eEEAIEEl kal
va avave®oel TNV IKavoTNTA Tou.

«AUTO onuaivel OTI N Jakpd kal MoTn unnpecia Ogv gival NAvTa NAEOVEKTNHA OE £VA OUVEXMG

evahaooopevo koouo» Gillis Herlitz.




- Developing the client’s profile: methods and tools -

'Eva ano6 Ta nio onuavTika npaypata nou npénel va oKEPTeoTe OTav TalpIaleTe £éva ATodo e
dia OOUAEIA ival va eVNUEPWVETE TOV EpyodOTN YIA TO TI MNOPEI VA CUVEIOPEPEI O NEAATNG
WOTE N €Talpeia va £xel JeyaAUTEPN eMITuXia. Av UMOPEITE va TO KAVETE auTod, 0 NEAATNC Ba
NETUXEI QUTOUATWG. A va PNOpPECETE va To NETUXETE AUTO, 0 NEAATNG NPENEI va ival
EVIEPOC YIA TO EYNOPIO TNG ETAIpEiac kai va divel nepioodTepa and Trn OOUAEIA TNG POUTIvac,
ME aAa Aoyia, NepIoooTePa ano 6aa NePIPEVEl 0 £pyodoTnG (20% OANG TNG OOUAEIAC).

O NeAATNG NpENEl €NIONG va EXEl EYAAO evOIAPEPOV YIA TO TI NPOKEITAI va AVTIUETWICEI OTN
douAeid, yiaTi av ox1, 6a sival dUOKOAO va avTIHETWNIOE! TN pouTiva, To onoio onuaivel oTi Ba

Kavel govo O, avapeveral (80% OANG TNG OOUAEIAC).

Znupepa NoAAoi epyodOTEG NPOoCAABAVOUV «YVMOEIG», AAAG KANOIOG NANP®VETAI

Kdal yia T CUMNEPIPOPA Tou!

EnayyeApaTikég KaTteubuvoeig

To T evvoeiTal Je Tov Opo NETUXNUEVN KapiEpa Ba PEPEl NOAAEC DIAPOPETIKEC ANAVTIOEIC
avayeoa o dIapopeTIKA dToua. O anoyeic Twv avlpwnwy yia TIG KApIEPEC diakpivovTal, yid
napadeiypa, and To noco Ba peivel kanolog oTo idlo Epyaciako nepiBAiov f o€ noia
kaTelBuvaon Ba nBeAe va EeAixBei n kaplEpa Tou. AUTEG o1 BIaPOPEG andWewv anoTeAoUv
meavr) aneiAn yia Tic Avepwnivoug Nopouc. Ynapxel yeyaAo pioko va npokUyouv
Napegnynosic av dev KaTavor|oel Kaveic 0T ol avBpwnol £Xouv SIAPOPETIKEG anOWEIC NAvw
oTnv €vvola TnG 1I9avikng kapiEpac. Mnopei va oupPei va npoo@epOei o Evav neAaTn pia
€NayyeAUATIKN €ukaipia, Nou napoTi sival rewarding, Ynopei va gival ePpIaATNG yia To v AOYw
aropo.

O1 kabnynTég Michael Driver kai Dr. Kenneth Brousseau £xouv avayvwpiosl 400 TUNoug
ENAYYEAPATIKOV KATEUBUVOEWY, I anoWewV yia Tnv 10avikn kapiEpa, BacioUEVOUC aTn OXedOV

30xpovn €peuva enayysAUATIKAG dUVAMIKAC.

H EIAIKH kate00Ouvon cival n nio otabepr) kai IoTopIKA Kupiapxn EnayyeAUATIKT ONTIKH,
rou onuaivel OTI hia Kapiépa yiveral og 100Bia Baon Péoa oTo idlo epyaciakd nepiBailiov.
Kanolog pnopei va avayvwpioel Tn 60UAEId Tou. EniTuyia onuaivel 0TI kanolog ouvexilel va

pabaivel NepIcoOTEPA PECA aTo Nedio TNG DOUAEIAC, ONWC IKAvOTNTA Kal yvaaon.

H FPAMMIKH gnayyeApaTiki kaTelOuvaon £oTialeTal aTn ypriyopn avappixnon otnv
IEpapxia Tou opyaviopou. Mia neTuxnUEVN Kapiépa onuaivel va avappixaoal 600 YnAoTepa

yiveTal yéoa oTov opyaviouo £xovrac 000 NePIoaOTEPN €UBUVN Kal EYKUPOTNTA YiIVETal.
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H ENEKTEINOMENH enayyeApaTiki kaTebBuvon cival pia AiydTepo napadooiakn
ENAYYEAUATIKI ONTIKA OMOU KANOIOG avakaAUNTEl TNV KApIEPA TOU WETAKIIVOUKEVOC OE €va
yeITovikd nedio. O1 aAAayEG auTEG Teivouv va odnyrnoouv o pia €EENIEN supUTePNC €EENIENG Kal

VEWV EQAPUOYWV O VWPITEPEC EPYATIAKEG EUNEIPIEC.

H EMIZOAEIAKH snayyeApaTikn €EEMIEN cival n nio evahaooopevn Kai AiyoTepo
OUMBaATIKR anod oAec. O1 enicodeiakoi avBpwnol Bewpolv OTI dev €xouv kapiEpa. ‘0go
nepIcoOTEPA VEA NPAyUaTa £pXovVTal Kal 000 NEPICOOTEPEC AAAAYEC GUMBaivouv oTnv

gpyaoiakn {wr T6oo To KaAUTEPO, avTioToIXa JE TO «OTABEPO NPOTUMNO TWV ACTABEIWV>.

KivnTApia AUvapn

O1 avBpwnol dIagEPOUV GTO TI TOUG NAPAKIVEI OTNV €pyaciakn {wr Toug. AvBpwrol pe EIdIkn
KIvnTApIa KivnThpia dUuvapn ekTigouv Tnv Eidikn MNvoon kal AGpaieia, ve n KIvATnpIia
Ouvaun nicw anod Tn Fpappikn kateuBuvan eival AUvaun kai Katdpbwa. Mpoownikr eEENIEN
Kal dNMIoUPYIKOTNTA NAPAKIVEI AUTOUC WE ENEKTEIVOUEVN KIVNTAPIa dUVaUn Ve Ol

enigodelakoi npoTipouv MoikiAia kal AvegapTnaia.

Mia anod TIC OUVENEIEC QUTWV TWV ATOHIKWV dlapopwyv €ival 0TI hia oTabepn Kapiépa, nou
BewpeiTal 1Idavikn kapiépa yia Tov Eidikod, pnopei va BIwdei wg PIAATNG yia kanoiov aiho (yia
napadeiyya, Toug emaoodelakous). Ma va odnynosTe kai va napoTpUVETE TOUC NEAATEG 0ac,

NPENEI va EXETE KATAVONON QUT®V TWV ATOMIKWY dIagopwv TNV KivnTipia dUvaur] Touc.

H enayyeAuaTikn eEENIEN napoAauTa de onuaivel anAda va Bondag Tov AAov va KaTavor|oel
TNV KivnTApia dUvayr Tou Kal va avalnTa «eniTuyia». H enayyeAuatikr) katelBuvan opiteTal
akodpa aTov opyaviopd. H autonenoibnaon os enayyeApaTikoUs 0pouc Oev apKei yia va sival
anoTeAEOUATIKN N Opyavwan, Kai gival onuavTiko va eEetadovral ol niBavoTnTeg nou unopolv

va o0nynoouv og enayyeAUaTIKn €EENIEN HEOa GTOV Opyaviouo.
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EIAIKH T’PAMMIKH EMEKTEINO- |ANOZIMNAZMATI-
MENH KH
IToopia Avodikn MapanAgupn MapanAeupn kai
EnayyeApa | Mdbnon 5-10 xpovia Movonheupn
TIKA Avano@aocioTn 2-4 xpovia
KareuOuv-
on
Eidikr) F'voon | AUvapn MpoowniKn MoikiAia
Kivntipia €EENIEN
Auvaun Aopdheia AnodoTIKOTNTA AveEapTnola
AnpioupyikdTn-
Ta
IkavoTnTa |Avapeign HyeTikdéTnTa AnpioupyikdTn- | EupU AikTuo
MoioTnTa Avtaywviopdc | Ta TaxutnTa
EidikoTNTA AnNoTEAEOUATIKO- | ZUVEPYATia Euehi€ia
™mTa Eupeieg
IkavoTNTEC
AnacxoAnoeig

Yndapyouv NOAEC anacXoAnoelC yia va OIaAEEEl kaveic, aAAa OX1 MOVO N enayyeAUaTIkh
KaTewBuvon Tou NeAATN aAAG Kal Ta evOIapEPOVTA Tou gival NOAU onuavTika oTav npénel va
eMAEEel pia douAeld. Ynapyouv €nionc NnoAAd aAha npdyuaTa nou WNopei va €xouv onuaacia.
PwTtnoTe Tov neAaTn T mioTelEl NWG €ival onuavTiko yia €KEivov Kal noia anacXoAnon &xel
avanTtuxBei, yia Tnv onoia undpyouv duvaToTNTEC NpPooAnwne. Ma va Jnopei Kaveic va
OUAAEEEI NANPOPOPIEC €ival MPOTEIVOUEVO VA ENICKEPTEI OIAPOPETIKEG ETAIPEIEC. M’ AUTOV ToV
TpOno o neAaTnC Ynopei va Ocifel To evdliaPEpov Tou OE £vav niBavo £pyodoTn Kal akoua va
KAVEl EPWTNOEIC YIa To TI OEI0TNTEC XpelalovTal yia va Ynopei va npayuaTonoinoel Tn SoUAEId
TWV OVEIPWV TOU. 2TOUC £PYOdOTEG ApECEl va Napoucialouv TIC ETAIPEIEC TOUC KAl AKOUN O
neAaTng AapBavel ansuBeiac oUPBOUAEG yia To TI DeE0TNTEC XpeialovTal. Kapia npoyvwaon

OTOV KOOMO KMopei va Eenepaoel auTo To €ido¢ NAnpopopiac.
'OTav 0 NeEAATNG EXEl OPIOEl TIC YVWOEIG, TIC IKAVOTNTEC, TIG EPNEIPIEC KAl TA EVOIAPEPOVTA TOU
Kal gival eniong kabapd MoIEC anacyoANOEIC UMNOPEi va ToV evOIAPEPOUY, £XEI €va ONEio

£KKIVNONC YIa va XTIiogl To JEAAOV TOU.

Mapadeiypata dIapopETIKWY anacXoAnoewy divovTal NapakaTw.
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Alayeipion, oikovopia kai vopol

Méoa oTa nedia Tng dlaxeipiong, TNG OIKOVOUIAG Kal TwV VOUWY UNdpxouv NOAAEC SOUAEIES Kal
kaTeuBuvoelc. Eival oUvnBeg va £xEIC enagr| PE TO YEVIKO KOIVO, TIC apXEC, TIC ETAIPEIES Kal
TOUC OUVEPYATEG. Apa 0 NEAATNC NPENEI va €ival IKavogG va NApPEXEl UNNPECIA Kal va €XEl TNV

IKavoTNTA NAapoxnc NANPOQPOPIWY YPanTd Kal Npogopikd.

Mapadeiypara:
Aigpevnon

>Xe0IAoPOC ) CUUNARPWON HIAg dpacTnpIOTNTAG, TWV ANOTEAECUATWY KAl TwV

OIKOVOMIKQV.

AOYIOTIKN

Epunveia vopwv kal kavovioumv

E€Taon epapuoywnv

Mapoxr cupBOUA®Y Kal NANPOPOPIWY
'Eva nTuyio MavemoTnuiou €ival anapaitnTo yia NoAAEC and auTeg TIC OOUAEIEG. Ma AAAeC,
ONWC YPAUMAaTEAC, UNAAANAOC ypagEeiou Kal GUVTOVIOTNC HETAPOPWY, CUXVA €ival apKeTO va
£XEIC TEAEIWOEl DeuTEPOPBABIa eknaideuan 1 KoAAEyio. AkOpa kal av yia pia douAeld os
Tpanela r) aoPalIoTIKN ETAIPEIQ ANAITEI NAVENIOTNUIAKN HOPPWAT, UNApXouV NIBavoTNTEG
npodoANYNG akopa kai PETA To KoAAEyIo. H d1eBviic ouvepyaaoia avapeoa og XwWpEG,
opyaviopoUc Kal eTalpeiec ennpealel Ta KABAKOVTA OTIC NEPICOOTEPEC DOUAEIEC AUTWV TWV

nediwv. O1 YAWOOEC Kal Ol YVWOEIC YIa AAEG XWPEC kal NoAITIopoUg gival noAUTIYa

CUMNANP®UATA YIa TNV OIKOVOIa, TNV KOIVWVIKH ENIGTAKN I} TN VOUIKI ENPIOPPWON.

XTiogo kai Kataokeuég

Kanoliog pnopei va eniAéEel dIapopeTIKEG OOUAEIEC kal KATEUBUVOEIC YEOA OTOV TOMEQ TWV
kaTaokeuwv. O NeEAATNG NPENEI va €ival ETOIYOC VA PETAKOUIOEI EKEi ONou BpiokovTal ol
OouAeIEC. AUTO Wnopei va gival oTnv NaTpida ) oTo EWTEPIKO. Eival olvnBeg va Ta&ideuel
KGOe Bdouada avauyeoa aTo oniTl Kai Tn douAeid. Ma napddelyua o NEAATNG Ynopei va

KATAOKEUAOEI:
znima
ApoOpoUC
Z10nNPodPOOUG
r&pupec

EpyooTaaia
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O neAaTng xpnolPonolei dIAPOPETIKEG UNXAVEG Kal TEXVOAOYIKA nponyueva epyaleia. Ynapxel
akoun n duvaToTnTa €I0IKEUONC PEOA OE OUYKEKPIMEVEC DOUAEIEG MOU aneuBUvVeTal o€
naMoTepeC HEBOdOUC XelpoTeXVWV. Kaivoupia oniTia ouviBwg XTiCovTal O HEYAAUTEPEG NOAEIC

Kal JEpn OMOU UNApXOoUV NavenioThyid.

YnoAoyioTég / TexvoAoyia MAnpogopiwv (IT)

O1 ToEiG UNoAoyIoT@WVY Kal TEXVOAOyiag NANPO@OopPIQV gival SUVAMIKOI Kal HETAAACTOHEVOI.
Mepigxouv pia BaBuiaia EvTagn o NepIBAAOV UNOAOYIOTWV UE TNAEPWVIKA Kal GAAG
OUCTNHATA ENIKOIVOVIAG. Z€ PEPIKA Nedia ol aAAayEG sival TOOO JUVAUIKEG MOU Ol YVWOEIC
naliwvouv o AiyoTepo anod £va Xpovo. Ta oUvopa avayeoa oTiC dIaPOPETIKEG DOUAEIEC
aM\alouv kai o TiTAOC £pyaciac Tou NeAaTn e€aptaral and To JEPOC TNG douAeiac. To va
OoUAeUEIG Pe unoAoyioTeG / IT auxva nepIEXEl OTEVH NPOCWNIKN ENAPN HE CUVADEAPOUG,
avlpwnouc nou naipvouv napayyeAieg, napadoTeC, NEAATEC kal XPOTeC. YNApXouv NoAAd

OlapopeTika kabrkovTa Yéoa o autd Ta nedia. MNa napadeiypa kanolog YNopei va doUAEWEI

ME:

EEENEN ouoTnUATWY

MpoypappaTIonog

AsiIToupyia — d1aTrPNON TOU GUOTHUATOC Kal JIKTUOU
YnooTnpIgn oTo XpRoTn

>xedIaoNOG HakponpoBeopwy oxedinv yia xprion IT
EpwTnoeic yia aopahieia

AvanTuén JIKTUAK®V TOMWV

'OAoI 01 TOHEIG TNG KOIVOTNTAC £X0UV avaykn ano €10IKoUG Kal N ENIKOIVWVIAKN €EENIEN anaiTei
OAO Kal NEPICTOTEPO KMNAIDEUPEVO NPOCWIKO EVw Ta cuoTruaTta IT yivovTal nio €EgAiypeva.
AuTO onpaivel 0TI dTopa Pe uwnAa Texvohoyika npocovTa Ba sival o peydin {iTnon yia noAAa

xpovia akoua.

Yyeia/Opoppia

To evdlagpépov yia Tn PPovTida TG UYEiag kal Tou owpaTog £xel auénbei. H npoyvwan eivai
oTI Ba ouveyilel va au&averal. MNoca AepTd Ba Eodevouv ol GvBpwnol yia UYEia kal opopPpIda
gival é&va Aentd ZTnua. Av o NeAaTng BéAel va SOUAEWEI O AUTOV TOV TOUEA NPENEI Va EXE
MeyaAo evOIaQEPOV yia TOUC avBpwNouG Kal va NPOoPEPEl KAAEC UNnpeoiec. AioBnon Twv

XPWHATWV KAl TWV OXNMATWY PNopEi va anoTeAel onuavTikOd NAEOVEKTNMA yIA PEPIKEG and TIC
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OouAeIEC o€ auTo To Nedio. YNApxouv NOANEC SIAPOPETIKEG EUKAIPIEG EOA @' QUTAV TNV ouada

onwe:
. ®povTida Twv Nodinv
. Oepaneia dEpUATOC, PaviKioup
. KaBodrynon yia eEaoknon
o SUMBOUAEC yia Tn ¢ppovTida TNE UYEIAS kal TOU OWHATOC

AUTEC 0l OPAdEC €ival GUXVA PIKPEG Kal Xwpic NoAAR nTnaon. MoAAoi douAsUouv yia Tov £QUTO
Touc. AuTO anaiTei pia IkavoTnTa va oxedIAdelc, Kal va avTaneEEPXETal OTA OIKOVOMIKA Kal

olaxelpIoTIKA.

NwAnon, Ayopa kai Marketing

EiTe 0 neAdTnc nouAd auTokivnTa, Aouhoudia, unxaveg ) Ta&idia ival anuavTiko va eivai
£uaiodNTOC NPOC TIC EMBUPIEC TOu NEAATN. MpEnel va evOIapEPETAl i TOUC avBpwNoug Kal va
oToxeUel OTO va TOUC NAPEXEl UNNPETIEC. AUTOI NMOU €ival ayopacoTEG r} JOUAEUOUV OTOV TOUEQ
Tou marketing npénel va yvwpifouv Tnv ayopad yia Ta ayadd f TIC UNnpPETieC yia TIG Ornoioug
douAelouv. Eival eniong onpavTikd va pnopeig va npoBAEweig aAayeg. O1 ayopeg oTo
d1adikTuo au&avovTal kal unopolv va ENNPEACOUV Ta KaBrnkovTa kal Tov apiOud unaAAnAwv
o€ auToVv Tov Topéa. IdiaiTepa n ayopd and email (1 GANo TpOMo NAEKTPOVIKAC ayopdc) EXel
au&nbei avapeoa oTIg eTaipeiec. ‘OTav ol eTalpeieg PNopouv va Bpouv NANPOPOopIEC kal va
napayyéAvouv ayabda ano 1o AiadikTuo anod POVEC Toug, 0 POAOC TOU NWANTN £ival va Napexel
OUMBOUAEG Kal va AUvel npoBAnRpaTa Yadi e Toug NeAATeC. QG NwAnTnG, undpXouv NoAAd

Ola@opeTika nedia yia va dOUAEWEI KAVEIC, Onwc:
MwANTAC Og KATAoTNUA
MwANTAC NPOIOVTWY NOU EXEI KATAOKEUAOE! N £TAIPEIA, ONWG PAPUAKA I UNXaviuaTa
ypageiou
MwANTAC UNNPECIVY ONWG Yia Napadelya eEaoknaon 1 Napoxr CUUBOUAWY

AyopaoTnc ayabwv f unnpeciov

H ZATnon yia yvoaoeic dlapepel avapeoda oTiC OIAPopeC OOUAEIEG. ZWUATEIAKN YVWon
¥pelaleTal yia douAeld pe SwpaTeia. YWnAdTeEPN eknaideucn WNopei va anaiteitai yia
ayopaoTEG nou OOUAEUOUV OTOV TOHEA TOU Kal yid NWANTEG eTaipeiwy. Ma napadsiyya

NavenioTNUIakn HOPeWaOn HE IDIAITEPEC YVWOEIG OTA OIKOVOUIKA.

XeipoTteyvia
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H yeipoTexvia ouxva xTiteTal navw oc NaNIOTEPEG TeXVIKEC. O NEAATNC XPNOIKONOIEl Ta XEPIa
TOU Kal OoUAeUEl e DIapOopeTIKA €pyaleia Kal UNxavec. O XEIPOTEXVNG Eival auvhiBwg
unelBUVOC yIa TO NPOIGY ano TIG NPWTEC UAEC HEXP! TO OAOKANPWUEVO NPoidv. AUTO anaiTei
NPAKTIKA EUNEIpia. Zuxva XpeialovTal Kai KAANITEXVIKEG IDI0TNTEC. O1 XEIPOTEXVEC OUVNOWG
OouAgUoUV yIa TOV £QUTO TOUC. KAnoleg (popéG ouvepyalovTal HETAEU TOUuG Kal polpalovTal
£pYAAEia kal PNXavnuaTa yia va JEImoouv To KOaToc. O1 duvatoTnTeg EapTwvTal ano TIG
OeEIOTNTEG OOU KAl anod TO va €ioal IKavog va NMOUANCEIG TA NPOIOVTA Kal TIG UNNPETIEG GOU.
Eival niBavo va sioal pabnTeudPeVoG Kal e ToV Kalpo va anokTNoelg éva dinAwua. H
¥elpoTexvia nepihapPavel pia supeia kAipaka ooov apopd ota epyaleia Kai TIG JOUAEIEC.

AIaOPETIKEG EPYATIEC PETA OTOV TOUEA WMOPEi va gival ol €ENG:

. Téxvn 1 peTalhoupyia

. MeTanoinon

. XelpoTeyVieg

. Wi, YNIoKOTA Kal KEIK

Zevodoyeia, eoTiaTopia, Biopnxavikég koudiveg

Méoa ota Evodoxeia kal Ta £0TIATOPIA UNAPYOUV MOAAEC €EEIDIKEUEVEG DoUAeiEc. Koivn
o€ OAgg €ival n unnpeaia. Na ouvavtag kabe pépa kavoupioug NEAdTEG Kal va KNopEiG va
npooapuoleoal og dIAPOPETIKEG KATACTACEIC. AUTO I0XUEI AOXETA ano TO av O NeEAdTNG

OouAelel o Eevodoxeio, OXOAIKA KavTiva fj mitoapia. Kanoieg douleiEc o’ autdv Tov ToPEa

eivan:
>€pPic o nhoio
Mayeipeya
YndAAnAog o€ pecsyiov Eevodoxeiou
®povTida KAAEOPEVWY GE OUVEDPIO

Z0pENIE O€ €0TIATOPIO

H douleid og éva Eevodoxeio pnopei va noikiAel. ‘Evac oepPITOpoc Pnopei va doUAEWE! Kal WG
PECEWIOVIOT, Kal £évag peoEWIOVIoT wg oepPITOPOG 1 kKaBaAPIoTAG dwHATIWV.

MeTd Tn Baoikr €EAOKNGN UNAPXOUV KAAEC MBAvOTNTEG yIa NEPAITEPW €EENIEN PEOA OTO
nedio. H avaykn yia npoowniko nolkiAel avapeoa oTiC OIaPopPETIKEC NOAEIC Kal enoxéc. Ta

TeheuTaia Xpovia £xel napatnpndsi av&non Tng {NTNoNG.

Yyeia kai IaTpikn ppovTida
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AUTOG 0 Topéag nepiIAauPavel Ta NAvTa ano €EeTacslg, Bepansiec kal pPovTidd, akOPa Kal
npoAnnTIkn GpovTidd. H uyeia kai n 1atpikn ¢ppovTida dev nepiopileTal povo ota Evodoxeia.
O neAaTng pnopsi eniong va douAelel Ge KAIVIKT), YnPOKOWEio, eTalpeiec, axoAesia r og IBIWTIKNA
KAIvikn. O1 yiaTpoi kai To unodAoIno VoonAeUTIKO NPoownikd PHnopolv akOUn va ouvogovTal e

€TAIpEieG Nou davei(ouv NPoownikd Og JIAMOPETIKA IATPIKA 1DpUpaTa.

M£oa oTov TOUED TNG UYEIag Kal TNG 1aTPIKAC GPovTidacg, o NeEAATNG UNopei va OOUAEWEL:

E€eTalovTacg kai BepaneliovTac Toug aoBeveic
EknaidstovTac avBpwrnouc YeE NEPIOPIOUEV KIVNTIKOTNTA
BonBwvTag Ye TEOT yia avannpoug

AoyoAoUpevoc he (pappaka

AivovTac cUPBOUAEG yia diaiTa Kal uyeia

BonBwvTtac avbpwnoug Pe npoBARUaTa odiAiag, 6pacnc fj akong

Biopnxavikn napaywyn

H Biounxavia napaywyng napaysl npoiovra nou BacifovTral 0 NPWTEC KAl ENEEEPYAOUEVEG
UAe¢. Ta npoidvTa nou QTIAXvovTal yivovtal oAogva kai o noAunAoka. O pyaTeg 6ev
napadidouv anAw¢ Toug TPIBEIG aA\G €va 0AOKANPO oUCTNKA OpYavwong OMnou ol TPIREIC
oupnepihapBavovTal padi e Ta nAekTpIkA. ‘Evag unoAoyioTnc XelpileTal axedov OAn Tnv
kaTaokeun. MoAAEC anod TIC unxaveg XelpiovTal ano unoloyioTr. O1 XEIpIOTEG NnapakoAouBolv
Kal eAéyxouv Tn dladikacia pe évav apiBuo unoAoyioTwv oTnv diouaa eAéyyou. H opyavwaon
OTOV £pYAcIako XWPO €ival ouviBwG Kia auTo-KuBEpvUEVN oudada We pia eupeia noikiAia

KaBnKOVTWV Kal EUBUVQV.

MapadeiypaTa kabnkOVTwY O auTOV TOV TOWEQ Eival:
EniBAewn kai ppovTida Twv unxavov
HAekTpovika
Xakia
SUYKOAANOEIC

EniBAewn BIopunxavikwv eneEepyacTwv
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EYKaTaoTAoEIG, XEIPIOTEG Kal diaTipnon
O Top£ag auTog nepiAapBavel noAAoUG TUNOUC NApakAadIwV Kal EUNOPEULATWY ONWE
NAEKTPOAOYOUG, XEIPIOTEC UNXav®V, PNXavikoUg JETAPOPWY, KATAOKEUAOTEG TEXVOAOYIAG Kal
aMouc. MoAhoi pnopoUv va doUAEWOUV GTNY NApaywyr onwe kai gTnv Unnpeacia r Tnv
napoxr oudBoUAwV.
Mapadeiypara kabnkovTwv Yéoa o autda Ta nedia ivai:

Eniokeur auToKIVATOV Kal GAAOV INXavav

®povTida KTIpiwv

EUpeon eAaTTwPATWV PE UNOAOYIOTN

EniBAeywn TNG KATAOKEUNC

AIaQOPETIKA €I0N EYKATAOTACEWV

O1 nepIBarovTONOYIKEG aNaITACEIC KAl OI ANAITHCEIC OIKOVOWIAg TNG EVEPYEIQG NApAyouv
OOUAEIEG ONWG avakaTaoKeur, EKOUYXPOVION, EykaTaoTaon kal diaxeipion piag
anoTeAeoUATIKOTEPNG BEppavong kai eEaepiopou. H gppovTida yia Tnv TexvoAoyia Bpuavong
Kal KATAOKEUWV BPIOKETAl NEPICOOTEPO TA XEPIA TWV €I0IKWV. [VETAI NIO 0UCIACTIKO Yia

avlpwnoug Pe NAEKTPOVIKEG DEEIOTNTEG va €MICKEUATOUV UNXAVEG.

MoAiTiopog, Méoa, Zxédio

Anpioupyika KabrkovTa gival koiva yia NoAAEC ano TIC OOUAEIEC oTov TOPED auTo. Ma

napadeiyua:
. dwToypapia
. Zuyypagn
o Tpayoudi o oKNVI KNPOOTA OE avBpwNoug
. 2xed1a0NOG dlIaPNUIcEWY
. ZwypagIkn
. Teyxvohoyikr) OouAeld yia pia Tavia i €&va TnAgonTiko npdypaupa

'Ooov apopa oTov NONITIONO, 0 NEAATNG MNopei va DOUAEUE! WG PEPOC TN opadac PE TNV
napaywyn evog Beatpikou. AMol douAglouv povol — gival ouvnBIoPévo avapeoa aToug

OUYYPAQEIC, NETAPPATTEG KAl GAAOUG KAAMITEXVEC.

lMa noAAoug avBpwnoug gival éva Ovelpo va GOUAEUOUV OTOV TOWED TOU NOAITIOUOU,

napoAauTd eivai NoAU avtaywvioTikd, 0xI HOvo o€ BEaeIg eEaoKNCEIC AAANG Kal O JOVILEG
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OOUAEIEC N NPOCWPIVEC avaBeaelg. O aveEapTnTeC KAANITEXVIKEC DOUAEIEC anaiTolv OXI JOvVo
TAAEVTO AANG Kal ENIYOVE. Z€ PEPIKEC NEPINTWOEIC, AKOUA Kal JETA and pakpda €EAoknon,

unopei va sival dUoKoAO yia Tov NEAATN va UNooTNPIEEl ToV €aUTO ToU.

Anuooia eyxeipripaTta naifouv peyaho poho yia duvatoTnTeg epyaociac o BIBAIOBNKN, OTO
0€aTpo, aTo padiopwvo N TNV TNAeopaon. H {NTnon yia oxedIdoTEC KAl UNNPECIEC GTOV TOUEA
TNG SIaPrKIoNG NoIKIAEl avaAoya HE TV OIKOVOIKN avanTtu&n. O oxedlaopog Exel Yivel MOAU

avTaywvioTikO Kal unohoyileTal 0TI 6a napayayel NEPIOCOTEPEC dUVATOTNTEG OTO PEAAOV.

MepiBaAAovToAoyikn d1aTipnon, ac@Aalsia, UyIEIVi] Kal KaapioTnTa

Yndpxouv NoAAEC DIapOPETIKEC DOUAEIEC UETA OTOUC TOMEIC TOU NEPIBAAAOVTOC Kal TNG UYEIiac.
Y€ PEPIKEC OOUAEIEC 0 OTOXOC ival va dnpioupynBei pia kaAn epyaciakr) aTpoapaipa. Kanoiog
£PEUVA TA pioka Kal Ta NpoPANUATa kai npoteivel AUCEIC 1| PppovTilel OTI Ol EPYACIAKES

OUVONKEG gival CUPPWVEC E TIG VOUIKEC ANalTAOEIG.

Y& AMeC DOUAEIEC Pnopei Kaveic va DOUAEYE! E:
®povTida kal npooTacia TnG pUONG
Tnv eniBAeyn Tou aépa, Tou vepoU Kal TNG YNG
Tnv €niBAeyn Tng Blounxaviag
TIC oUVONKEC eNiKivVOUVWY OpacTNPIOTHATWY YIa TO NeEPIBAAOV
"EAEyX0 Twv npounBeinv
MpooTaaia {wwv

KabapiotnTa, yia napadsiyya avakUKAwG, anoAuyavon, cUANoyr anoppiddaTtov.

H 2nTnon yia €€acknon noikiAel. Mia navemoTnuiakn popPwaon ouvnlwc xpelaleTal. AuTo
oUCIaoTIKA ONUaivel KAToXN EUPEIAG YVWONG, Kal, KaTa kavova, eniopewan oTouG TOMEIC TNG
ENIOTAKNG, TNG TEXVOAOYIAG, TNG OIKOVOUIAG, TNG VOUIKAC. Ma Tnv anoAupavan kai Tnv
kaBapioTnTa ouvnBwc AapBavelc Tnv eknaideucn oTo XWPo epyaaciac. Mia evnuépwaon yia Ta

UAIKA, TNV TeAeuTaia TexvoAoyia kai Tic peBodoUC epyaciac sival anapaitnTn.

®duoikn Biopnxavia

O1 GUVOUAOPEVEG EVAOXOANOEIG OTOUC TOMEIC TNG Yewpyiag, Tng dacovopiag kai TG
(puTOKOMiac pnopoUv and Koivou va ovopacToUv 0 NPAcivog ToPEac. 'Eva aA\o Koivo
XapakTnPIoTIKO €ival 0TI ol NPocANPOEVTEC oUVRBWC SOUAEUOUV KoVTa oTn ¢UON Kal cuvndwe
XPNOIJoNoIoUV Ta XEPIA Kal To owla Touc. MOANEG and TIC EVACOXOANOEIC YECA OTN YEWPYIA Kal

Tn daocokopia £xouv aAAa&el e€arTiag Tng veéag TexvoAoyiac. O1 cuVONKeG £pyaciag £Xouv
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BeATIWOEI, unxavéc avahauBavouv Tn Bapia pyacia Kai n Xprion unoAoyioTwv €xel fonorosl
KAaTd noAu.

Mapadeiypata os auta Ta nedia ivai:
®povTida {HwV N YEWPYIKEC GUHBOUAEG
Aouleld o @apua pe {wa, JNXavnuaTa fj (pUTOKOoWIa
Aouleid pe aloya i katoikidia
®UTeuon 1 uhoTopia oTa ddon
®povTida ) oxedIaouoc TwV KANWY

'Epeuva kal eEENIEN oTn Yewpyia Kal Tn dacokopia

EnioTnHovikn epyaocia

H emoTnpovikr yvaon éxel {ATnon otnv koivoTnTa. Ma noAAG kabnkovTa, To va EXEIG YVWOEIG
ano aA\a nedia pnopei va gival NAeovekTnUa. H ouvepyacia auEaveral avapeoa oToug
BloAOYOUG, TOUG XNHIKOUG, TOUG JNXAVIKOUC, TOUC TEXVIKOUC Kal TOUG €10IKOUC GE UMOAOYIOTEC,
MepIBal\ovTIKr) GUVTAPNON, NApaywyrn ¢apuakwy, KATAOKEUN TNG NApaywync Kal BEATIwoNG
TWV NPOTWV UAWV €ival onuavTikoi Toueic. H épeuva og auTtd Ta nedia npoodeuel, yia
napadelypa oTn pakpoBioAoyia kai Tn yeveaAoyia, Nou onuaivel 0TI NOAAEC ano auTeg TIC

OouAeiec aAalouv OTav NEPAITEPW YVWOEIC BPIOKOUV Epapoyn.

Ta kUpia kaBnkovTa o€ auToUg TOUC TOWEIC givat:
‘Epeuva
AvanTtuén
E€aoknon

. Aigpeivnon

MoAAoi emoTrHoveG OOUAEUOUV WG EPEUVNTEG I KABNyNTEC O NAVeNIOTrUId. MEDa OTOV TOMED
TNC UYEiag undpyxouv VOGOKOWEIAKOi (PUTIKOI MOU EXOUV TNV €UBUVN va Xopnyouv OToUG
aoBeveic akTivoBoAia. BioiaTpikoi avaluTeg eEeTalouv Ta anoTeAéoparta Twv TeoT. TogIkoAOyol
peAeToUV Ta aiTia Tou kapkivou. Bioxnuikoi, HiIkpoBloAdyol Kal (papuakoAOyol Kavouv £peuva
yla véa 1| nepIooOTEPO anoTeAeopaTika gpdppaka. O1 puUOIKoi £Xouv Kabrikovta oTn Blopnxavia

£VW) Ol YVWOEIG TWV YEWAOYWV XPeIalovTal OTO KTioIHo dpOUWV Kal anpayywy.

Naildaywyikn epyacia
To enayyeApa Tne didadokaAiag sival éva enayyeAua nou diapkwe aAalel. Kanolog npenel va

gival guvexela £ToINOG va Padel kavoupyla dedopéva kal pefddouc didaokaAiac. Me auta Ta
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B£uaTa we Baon pnopei kaveic va npooapuodaoel T d1Idackalia oTIC dIaPOPETIKEG analTrOEIC
TWV HadnTwv.

Q¢ dAoKalog 0 NEAATNG pNopei va SOUAEWE e OAEC TIG NAIKIEC, ano Ta nio YiIKpa naidia oTo
vNniaywyeio YEXpI Toug eVAIKEC OTA yupvaoia, Ta AUKEIQ Kal Ta naveniotnuia. To endyyeAua

nepIAapBAvel Npoownikn epyacia aAAd kai cuvepyaacia yia TNy eEENIEN Twv JadnTwv.

KabrikovTa nou Siapoppuvouy Hia epyaciakn nuépa didackahiac cupnepiAapBavouv:
Aidaokahia
>Xe0IAOPOC YabnudaTwy padi P Tnv Ta&n
Alaxeipion, yia napadeiyua, npolnoAoyiopog yia BiBAia

Epyaocia yia onoud&g €€ anooTaoews HECW AladikTUoOU

Koivovikn epyacia

Ynapyouv KaAeg NIBavoTNTEC EUPECEWC OIAPOPETIKMY EPYATINV OTOV KOIVWVIKO Touéa. O
ap1Opoc Twv peyaAwv avBpwnwv augaveral kai noAAoi and autoug xpelidlovTal UNnNPeCIEC Kal
unooTnPIEN. Me TNV KOIVWVIKN £pyaadia ol NeEAdTeG BonBouv kal unooTnpifouv avBpwnoug oTIG

{WEC TOouC, 0< JIAPOPETIKEG KATAOTAOEIC,

Mepika napadeiypara KadnkovTwv:
Mapoxn BonBeiac, oTnPIENG Kal pPovTIdAC OTOUG NAIKIWHPEVOUC I avannpoug
®povTida PIKpwV NadInV eV 01 YOVEIC Toug Asinouv aTtn douAsid

EniBAewn Twv KpaToUUEVWVY OTIG PUAAKEC Kal BorBeia OTNnV KOIVWVIKI ENAVEVTAEN

TOUG,.
Epyaocia pe oikoyévelakn kabodriynon
Epyaoia pe vapkopaveic f epriBouc nou xpeialovral Bonbeia

Epyaoia o€ éva koivwviko ypageio, yia napadelyua oIKoVOUIK Bonbegia yia Toug

KATOIKOUC TNE KoIvOTNTAC 1y digpelivnon TwV NPoBANUATWY PEGA OTIC OIKOYEVEIEG
Epyacia og éva KEvTpo veOTNTAC N w¢ BonBd¢ kabnynTr o€ oxoAcio.

AkOpa kal To BpNOKEUTIKO ASITOUPYNHA NEPIEXETAI GTNV KOIVWVIKN £pyaaia. O1 KANpIKoi

NnapEXouv CUMBOUAEC Kal BorBeia aTa PEAN TG evopiac.

Epyaocia og 0épaTa acPpaleiag
Ynapyouv NoAAEC BIapOPETIKEG KATEUBUVOEIC yia va eMIAEEEI Kaveic oTov Topéa auTo. O
neAATNG YNopei va €xel hia OOUAEIG nou npoAapBAavel Ta aTuxnUATa Kai Ta yKANUATa r nou

aoyoAeiTal e auta agou oupBolv. H npogoxr yUpw and GwTIEG KAl YEVIKA NUPACPAAEIT EXEI
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au&nBei. OnoiadnnoTe douAeld YUpw ano TNV anouyrn aTtuxnUatwy Ba sival n doUAEId Tou

MEAOVTOC.

Méoa oTta nedia TNG aoPAAelac UNopei Kaveic va doUAEWE! yia:
DUAAEN KkTIpiWV Kal avBpwnwyv
MpoANWN PWTIAC
Aildowaon
"EAeyx0G agpodpopiwv

DUAGEN akTV

H epyacia nepidapBavel enagpr Pe avBpwnoug kai CUVEPYACia KE dIaPOPETIKA enayyeAUATIKA
owuata. MNa napayeiyya, n aoTuvoid, To TEAWVEIO, TO ANIJEVIKO Kal 0 EAEYXOG TWV
agpodPOiV YNopouv va doUAEWOoUV Padi yia va KaTanoAEURooUV TNV TPOHOKPATIa 1 TN
METApOpPa Aabpaiwv.

H Zitnon yia diapopeTIKoUG TUNouc aopaieiac au&averal npwTt'an’dAa oTic NOAEIC kal TIC
aoTIKEC neploxéc. 'Ooov apopd oTIG eEENIEEIC TNG TEXVOAOYIAC O OXEON PE ouvayepHoUg
d1GppnENC n au&non oTov apiBuo Twv BEcswv yia GUAakeC dev a&ilel va avapepBei akopua Kal
av n ayopad deixvel pia otabepr) avénon. EEaITiac Twv TEXVOAOYIK®V €EEAIEEWY PECA OE
OAOKANPO TOV TOPEA TNG AOPAAEIAG, Ta KABrKovTa yia Toug PUAAKeC Ba €ival nio nponyyeva.
370 YENOV uPnAOTEPEC anartnioelg 6a TeBolv yia TIG YAWOOIKEG IKAVOTNTEC TWV PUAAKWY, TO

TEXVOAOYIKO AeEINOYIO Kal eueAIEia.

Epyaocia TexvoAoyiag

H al&non Twv uNoAoyIoTOV Kal TwV NAEKTPOVIKWV GTOIXEIWV JETA OTNV TEXVOAOyia
ouveyiteTal. H Texvoloyia aTa ayaba/unnpeciec npooappoleTa 0o Kal NePICOOTEPO Yia va
KaAUWel TIC avayKeg Twv NeEAaTwv. AuTO dnuioupyei peyaAUTtepn {ATnon yia sueNigia,
NeAATEIQKN avAAUoN Kal NpoypappaTiopd Tng napaywyne. O1 TEXVIKOi avanTuogouv éva
OiGA\oyo avapeoa aTov NeAATn Kai Tov NpounBeuTr. Agv UNApxel nia £va naykoouio npoiov.
Yndpxel &vag TepAoTIoc apiBPOG MNXAvIKWV KATEUBUVOEWY Kal OTIC MEPICOOTEPEC ival NiBavo

va €IBIKEUTEIC Yia Napadelyua oe:
Epyaocia pe KaTaokeUeCg
MpoypaupaTiopds napaywyng

"EAeyxoc noidTnTac
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MeTagopa

>Tov TOMED TNG HETAPOPAG NpooAapBavovTtal atoua o NoAAG dIaPopeTIKa ningda. H yopyn
£EENIEN YE TOUC UNOAOYIOTEC Kal N TexvoAoyia nAnpogopiwv eNnpealouv akopa kai Tnv
£nixeipnon perayopwv. H Texvoloyia £xel dWOel VEEC dDUVATOTNTEC YIA TO OXEDIAOHO
METAPOPAC HE NIO AnoTEAECUATIKO TpONo. TauTtoxpova, n ZnTnaon yia nio ypiyopeg Kai nio

akpiBeic napadooeic £xel auénodsi.

Ta Ta&idia kal o1 YETAPOPEC AsIToupyoUv 24 wpeC TNV NUépa. MEoa aTnyv €nixeipnon

METAPOPWYV, 0 NEAATNG MNOPEi va OOUAEWE! WE:

o MeTapOopEC

. 210nNPodPOHOUC
. MAoia

. Aeponopia

H ouacia Tou gunopiou aAalel pe Ty idia TaxUTnTa nou eEeNicosTal n TexvoAoyia. Ynapyxouv
navra veéeg NANPoPOpIES kAl CUCTNATA ENIKOIVWVIAC, NOU GNUAivel OTI NEPICOOTEPEC
anaitioeig ¢nTouvTal yia KaTavonaon TnG TEXVOAOYiag, TwV YAWOOWVY Kal TWV UNOAOYICT®V.
XpNoIHOMoIOVTAC UNOAOYIOTEC 0l DOUAEIEC EXOUV YIVEl MIO ANOTEAEOUATIKEG KAl EUKOAOTEPEG
yia odnyouUc kai anonkapiouc. H {NTnon yia nepioodTePn WETAPopd au&aveTal kai oTo

MEMOV Ba undpxel avaykn yia NEPIOCOTEPOUC 0ONYOUC POPTNYWV, AEWPOPEIWV KAl TPAIVWY.

MeAAOVTIKEG SOUAEIEG

Neec eEeNIEeIC oTnVv TeXVoAOyia, Yia NapAadelyyd, YECA OTOUG TOMEIC TWV UNMOAOYIOTWV Kal TNG
BioTexvoAoyiag Ba dnuIoupyroouV VEEC DOUAEIEC Yia To PEAAoV. Eniong péoa oTo nepiBaAhov
Kal TOV TOUPIOKO UnNdpyouv NPoonTIKEG yia VEEC BEaelc. Ta owyaTeia npoonabouv va
XPNOILOMOINOOUV AuTEG TIG duvaToTNTEC Yia epyodoaia unooTnpifovTac TNV Epeuva Kail eEENIEN

TNG Veag Texvohoyiag.

EvaAAakTikoi Tponol yia évra§n oTo epyaTiko Suvapiko

Yndapyouv NoAAoi TPOMOI VA anoKTHOEIC TA NAEOVEKTNAATA Nou XPeIGleTal o NeEAATNG yia va Bpel
dia douAeld. 'Evac Tponog gival va oToxeUEIC yid Mio NPAKTIKT Jaénon avTi yia Bswpia. Oi
NPAKTIKEC KATAOTACEIC CUVOEOVTAl E TNV NPAYUATIKOTNTA TNG £pyaciakng {wnc kai o NeAdTNG

Ba £xel TN duvaToTNTA VA ANOKTNOEI TNV IKavOTNTA nou XpelddeTal kal o idIog Kal n €Taipeia.
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Zuppwvia eEaoknong /doitnon

O1 oupPwvieg EAokNoNG €ival &évac KaAog TpOMoG va Mnopeic va ouvdudalelc JOUAEId Kal
MEAETN. AUTOG O TUMOC ENINOPPWONG EXEl Mia Hakpd napadoon kai gival évag dpdpog Npog TNV

gpyodooaia.

Ynapxel Yia pakpd napadoaon o€ auTEC TIC CUNPWVIEC avaueoa aTov pyodoTn Kal TovV
gpyaldpevo. H npwTn gi0ax0n nepinou 4000 xpovia npiv. O Baaihidc Xapoupapni (1792-1750

n.X.) otn MeoonoTapia ATav o NPWTOG NOU VOUIUOMNOINOE AUTEC TIC CUPPWVIEG EEAOKNONC.

>1n ®ivAavdia auTEG ol GUPPWVIEG XPNOIKONOIOUVTO YIa XEIPOTEXVEC aTn OIdpKeia Tou 17
aiwva. H adeppoTnTa avenTu&e auTd o€ pia ouoTnuaTikn dpacTnpidTnTa €doknoNG. Akoua
kal oTn Feppavia kar AAeg Eupwnaikeg Xwpeg ival olvnBeg va undapxel pia ouppwvia

£€aoknong/eoitnong.

H dpaoTtnpioTnTa €a0KNONG €EENicOETal GUVEXEIO Kal NEPIAAUBAVEI ENIONC OIKOVOUIKN
BonBeia. H eEaoknon €ival kaTAAANAN Kai yia VEoUC Kal yia eVAAIKEC. Eival €101kd oxedlaouevn
WOTe va KAAUNTEl TIC avAyKeC Kal Tou gpyoddOTn kal Tou epyalopevou. H eEdoknon 1I0o0duvape
ME TOUC AAAOUC TUMOUG NINOP@WoNG Kal oTOXeUEl 0 BACIKEC 1) €IOIKEC eEeTAOEIC. H ouppwvia
€€aoknaong npolnoBETel évav epyaciakd Xwpo yia Tnv €Eacknon. Ta Kévrpa EEGoknong kal Ta
MpakTopeia Epyaaiac Bondolv [’ autouc Toug diakavoviopouc. Kal o @oItnTnG kai o

gpyalduevoc pnopolv va aTpagouv G auTd yia BonBeia.

Eupwnaikad npoypappara péoa oto npoypappa Leonardo da Vinci otoxeUouv
va BEATIOOOUV TNV eNayyeAUAIKR €EGokNnon, KATI Nou €ival npwTapxikou
evOIaPEPOVTOC YIa ToV NEAATN WS unowneio. Mepinou 250.000 vEeol Xpnaoiponololv

auTd To NPOYPAUMAa KABe Xpovo.

O1 gTdxo! yIa To Leonardo €ivat:
Na avanTU&el pia koivr) Eupwnaikr) TaKTIKr yia enayyeAMATIKN €EGoknan,
Na npowBnoesl avTaAayEg yia PoITNTEG, EKNAIOEUOUEVOUC Kal unoyneiouc,

Na pnopei va &enepaacel Ta glvopa oTnv enayyeAUaTIkh e£Aoknan

ZuAAoyn EUNEIPIOV OE £Va ONHAVTIKO eyXeipnua — Eupwnaikn ¢0£AOVTIKI UnNnpecia
yia véoug
H Eupwnaikr) €Be\ovTIKr| unnpeoia oToxeuel oe avBpwnouc avapeoa 18-25 nou Ba riBehav va

DOUAEWOUV OE £va KOIVOTIKO project og xwpa Tng Eupwnaikng évwong yia 6 pe 12 prveg

O eBelovtnc pnopei va anaocXohnbei 0t KoIVwVIKA, MONITIOTIKA Kal NEPIBAAAOVTOAOYIKG
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EYXEIPAKATA KAl TAUTOXPOVA VA OUAAEEEI NOAUTIMEC eunelpieC epyaoiac oTo eEwTePIKO. Agv
KooTigl TinoTa va napeic Yépoc. O €BeAovTnC naipvel eniong XapTdAiki kar dwpeav diapovn

onwc¢ kar éva dinAwpa. 'EXeTe unodwnv OTI ival NEPIOCOTEPO NPAKTIKK EUNEIPIA NAPA KAVOVIKA

OouAsid. Eival _pia kaA NEPINETEIA yid  QOITNTEC KAl VEOUC aMd ¢  £BsAovTec dev

nAnpwvovTal.

Opoi MpooAnyng

Yndpxouv Ouo Baoikol TUMolI npooAnwng, LOvILo¢ kai npodwpivog. O TEAEUTaioq Lnopel va

EXEI TOAAG €I0n LE OIAPOPETIKEG OUVBIIKEC,

MoOviIpog — oxedOV NAvTa o aocPareéaTepoc TUNOG NPOcANWNG. O WPEC Kal Ol EpYACIAKES
OUVBNKEG yIa TOUG NPoowpIVOUG EPYATEC NPENEI NAVTA va CUPPWVOUVTal and Tny apxn

avapeoa og pyodoTn kai epyaldyevo.

Mia npoowpivi) 8€on unopei va £xel €vav and Touc akoAouBboug TUMNoUC:

AvVTIKaTaoTaTrng — Mia 0€on kata Tn OIAPKEId EVOC OUYKEKPIPEVOU XPOVIKOU OlaoTrHATOG
MMOpEl Kaveic va avTikaTaonosl €éva AaTodo, nou, yid napdadelyya, €ival o dlakonég, N
appwoToc, £xel napel adeia fy BpiokeTal o kanola €Eacknon. O avTiIkATAOTATNG NPENEl va

givar £&va GUYKEKPIKJEVO ATOUO NOU NPOCAAUBAVETAI PEXPI Va avaAdpel To «kaTAANAO» ATopo.

MepiopIoHEVN NPOCANYN — NPOCANYN YA OPICHEVO XPOVIKO dIAoTNnHa, OXI NEPIOGOTEPO
ano 6 Jnvec. AuTo 1oxUel oTav dev €ival BERalo OTI TO ATOHO £XEI APKETEG YVWOEIC I} MMOpPEi va
avTansEENBsl oTa kabrkovTa nou nepidapBavovTai. ‘Otav n nepiodog Arjyel ouvhBwc odnyei o

MOVIUN B£0n, €KTOC av 0 £pyoddTNG f 0 £pyalOPEVOC anoPacioouV dIapopeETIKA.

AOUAE£1a yia KAnolo £€pyo0 - NPOCANYN YIa OPICUEVN XPOVIKN DIAPKEIa yia JOUAEIa
AnoKAEIOTIKA NAVw O€ £va GUYKEKPIYEVO £pyo. H npooAnwn TeAEIWVEI OTAV TEAEIWVEI TO
gyxeipnua.

EnminAéov epyaTng — 0Tav KAnoiog NpocAapBaverar yia opiopévo xpoviko 8iacTnia yia va

Bonbriosl oTnv &ekadapion peydhou Oykou DOUAEIAC.

Enoxiakn gpyacia — €niong yia NePIOPICKEVO XPOVIKO dIAoTnua, avaloya pe Tn OouAeid.
Kanoiol TUnol douAeldg pnopolv va acknBoUv kata Tn OIAPKEIQ HIAG OUYKEKPILEVNC EMOXNC,

yla Napadelyua, CUYKOUION KNAWV.

MpakTIKN gpyacia — 0Tav KAnoloc eNITEAEI TO NPAKTIKO PEPOC TNG EEACKNONC TOU O

£pyaociakd Xwpo. Autd dev nepihapBavel Tnv idia aopaieia Onwg n NPOowWPIVN £pyaaia.

©£on yia unowngioug — sival pia eKNaIdEUTIKN Kal ENIYOPPWTIKA NePiodoc nou odnyei o
poviun douAeld. IoxUel ouvhBwC yia NPoopATOUC Ano@OoiTOUC anod KOAEYIO. To HEYAAUTEPO
MEPOG TNC EKNAIOEUTIKAG Nopeiag oToxelsl TNV NPAKTIKN HEPIG aAAG £xel kal Aiyn Bswpia.

MpokeiTal ouvndwE yia Yoviun douAeid.
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MpooAnywn epyartikoU duvapikou

H fitnon yia nepioooTepn uehi€ia sival £vag and Toug AOyouc NMou auTtog o TUNOG Ypapeiwy
£xel au&ndei og apIBO. H 10€a auTwV Twv ypageiwv sival va daveilouv To NPoownikd Toug o€
AMEG eTaIpEieg, o1 onoieg xpeialovTal avaykn Kata Tn SIApKEIa HIKPWV i HEyaAwv nepiodwv. H
€EENIEN dev eival anaAaypévn ano npoBAnuaTa. MoAAoi anod Toug avBpwnoug nou douAslouv
0€ TETOIOUG TUMNOUC Ypapeiwv BpiokovTal o€ yia aBéBain kataoTaon pe apeRaio eil0odnua. H
duvaTtdTNTa NPOCANWNG ATOPWY £XEl NPOKAAETEI NPOBANKATA O AToua nou rdn douAsUouv
yla TNV €Talpeia. S& PEPIKEG NEPINTWOEIC NAsovalouv Hia Kal npooAauBavovTal GAa artopa.
Epooov auTtda Ta ypageia €xouv PeyaAn evaiiayry npoowmnikoU, dev avrikouv ouvndwg o
owyareia. H @uon Tou Topéa onyaivel 0TI 0 pyalOPevoc Kavel SOUAEIA yia TNV £TAIPEia, OTNV

onoia dgv avnkel. AUTO NPOCOETEI ONUAVTIKEC EMINAOKEG yIA TA CWHATEIQ.

‘'OAo kal NePICOOTEPOI AVOPWMOI £X0UV NPOCWPIV) NPOTANYn, 00UAEUOUV NAvw Ot
gyXelpnara, r npooAappavovral yovo otav €ival avaykaiol. Mepikoi aAAol doulelouv yia Ta
Mpoowpiva Mpagpeia. Mnopei kaveic va del OTI £va PHeEyAAo HEPOC TOU €pyaTikoU dUVAUIKOU Oev

£X€l CUKBOAAIO NPOCANWNC-aUTO €ival nio oUVNBEG avaueoa OTOUC VEOUC,

2. To Zx€d10 Apaong

Me Tnv enayyeAUaTIkn €EENIEN ival onuavTiko o NeAATNG va €xel Eekabapn kal douNPEVN
€1kdva Kal Tou €auToU ToU Kal Tou MEAAOVTOG Tou. KavovTtag éva Eekabapo oxédio dpaonc o
neAaTNG Ynopei va napel Tn Yoipa Tou ata xepia. AauBaverl eniong Tn d10paTikOTNTA Nou

XpeIaleTal yia Tnv KivnTrpia dUvayrn Tou.

To ox€dIo dpaong BonBa Tov NeAATn va pnv €xel kabodikn nopeia, aA\a va doUAEWel evepyd
npog £va BeTIkO PENov. Eival eniong eUKOAOTEPO va avTIMETWNIOETE aAAAYEG, NApOTI OTNV

apyxn ivar SUoKoAo OTav £xel €va GTOXO OTO HUAAO Tou Kal va Eekabapo oxedIo OpaonG.

Au&nuévn auTtoyvwaia kai dlopaTikOTNTA TWV ENAYYEAUATIKWOV KAl MPOCWIK®V NNywv naifouv
onuavTkd pOAo pia kal o NEAGTNG dlapopPwvel Eva axESI0 OTPATNYIKNG Yia va PNopei va
evtaxBei oTo epyatiko duvayiko. H BorBsia nou évac neEAATNG oPEIAEl va NApEXEl OTOV

neAaTn, nepiAappavel peTa&l aA\wv:

* T'vwoeig kal eEGoKNoN Nou To KAvel EUKOAOTEPO va PBPeIG OoUAEIa
* ATOIKN €Knaidsuon

* MpoownIKf oTPATNYIKN Kal oxedio Opaong
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To ox£010 OpAanc NepIEXEl oTABEPEC NPOTACEIC AOXETA av 0 NeAATNC Ba avalntrosl douAeld,
Ba onouddaaoel iy Ba Eekiviioel Tn dikr) Tou eTalpeia. Kavovtag éva Eekabapo oxeDdIO yia To
MEAOV Tou Tov BonBd va del nio kaBapd nwe 6a PTATEI TOUG OTOXOUC TOU. Mg £vav OpIoUEVO
oTOX0 unNoYnNV Kai TPOMOUG yId va TOV PTACOUV HECA OF £va XPOVIKO MAdIaIo, 0 NEAATNG EXel
pia AioTa yia €é\eyxo nou odnyei navToTe Npog To JEAov. H nopeia dpdong nou npénel va

akohoBouBnBei noikiAel avaAoya pe TNV kaTeUBUvVON Nou €xel 0 NEAATNC YIa TO HEAAOV TOU.

MapakaTtw undpyouv napadeiypaTa nou deixvouv Nwg &va oxedio dpacng Ynopei va

oToxeuoel og NpOCoANYN, 1010KTNOIA ETAIPEIAC KAl OMOUOEG OTO EEWTEPIKO.

NpocAnyn
ZnTnoTe and Tov NeAATN va £pBsl Og ENAQN e TNV ETAIPEIA KAl VA PWTAOEI NWG ONPAVTIKA
evOIapEPOVTA, NPOOOVTA, EUNEIPIEC Kal eknaideuon npooapuodlovTal oTn douAeld. Oa

AnoKTHOEI Kia Nio ENIKEVTPWEVN €1kOva 000 NEPICGOTEPOUG avOpWNOUG OUVAVTHOEL.

ZnthoTe and Tov NeAATN va ouykpivel TIC JouAelEG pe To MXEE Tou. Av evilaQEpeTal yia Tn
douheid, sival puaikd va Bpiokel NOAUTIYA KoIvVa evdiapEpovTa. Av n eknaideuan eivai
onuUavTikn yia Tn douAeid, kal o neAaTnc OéAel va anouddaacel, nolavouU €ival n ano@aacr), NoTe

Kal TI B€Ael va onouddaosl;

Eival onuavTikd yia Tov NeAATn va avakaAUWel noléG €ival ol anaimoelg TNG SoUAEIag av BEAe
va npooAngpoOsi.

Av 0 NeAATNC DOUAEWEI APECWC WC NPOC £va OTOXO KATI evdlapEpov Ba oupPei!

O neAatng 6a napatnpnosl 6T Eapvika Ba yvwpiosl kOoWo, Ba diaBaocsl apbpa kai Ba
ENIOKEPTEI evdlaPEpovTa sites oTo AladikTuo, nou 6a Tov 0dnyroouv aTo oTdXOo Tou. Oa
unopoUoe va Binaoel Ta idia NpayuaTa Xwpic &va oToxo unowny, aAAa 8a Tou €AsIne TEAEIWE N
auTtoyvwaia. Av o NeEAATNC EEPEI NOIEC ival Ol NPOTOOKIEC £ival EUKOAO va KAVEI AUTO TO KATI

€MINAEOV Kal va KATAQEPEI NEPICOOTEPA an’oTI avapeveTal.

Ti 6a kavel o nEAATNG;
MoloU¢ JETPNOIMOUG OTOXOUC £XEl 0 NEAATNC; (DOUAEIA, OMOUDEG, EeKivnua ETAIPEIAC);

MMoloi €ival o1 enigyépouc aTdXol ToU NeEAATN;

Nwg 6a To kavel o NEAATNG;

Ti xpelaleTal va Kavel yia va pTAcel TOUG OTOXOUC TOU;

MNoTe 6a To kavel;

MoTe Ba &ekivroer;
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MOTE NpENel va TEAEIWOEI;

MoTe Npénel va (pTACEl OTOUC ENIMEPOUG OTOXOUC TOU;

Sekivnya eTaipeiag

Ta nAeovekTAUATA yia Tov NEAATN va €xel Tn OIKr) TOU £TaAIpEia gival OTI UNopei va €pXETal Kal
va (pelyel 6noTe BEAEI kal va naipvel TIC JIKEG TOU anopAcelG. YNAPXOouUV GTIYHEC MOU O
neAATNG VIWOEl JOVOC aTo va naipvel SUCKOAEG anopACEIC Kal Ol EPWTNCEIC TPIPOYUPVOUV

OTO KEPAAI TOU.

Ma va &kivioel pia enixeipnon o NneEAaTNnG Npenel va yvwpilel TIG duvaTdTNTEG NoU €XEI yia va
avtane&éNBel og pia TETola NpwTOROUAIa Kal va €xel BACIKEG YVWOEIG Kal Wia 10€a yIa TO NwG
npénel va Polddel n enixeipnon. To TeAeuTaio Ynopei va nepIAn@Oei aTo Aeydpevo «oxedio
enixeipnong». Eival éva £vTuno nou nepiypagel TNV eNIXEipnNon TnG ETAIpeiac, To nepIBariov
Kal TNV OIKOVOUIKR TNG KATAOTAoONG. XPNOILOMoInvVTag £va eNIXEIPNKATIKO GXEDIO0, KNOpEi

kanolog eUKoAa va kaTopBbwaoel Ta akohouba:

1. va BaAel og ogIpa OAEG TOU TIC I0EEC KAl MPAYKATA NMou NApEAEIYs aTn DIAPKEIQ TOU
oTadiou oXedIaopoU
2. Vvd anavThioel os YEPIKEC EPWTNOEIG, Kal
3. va &kabapioel {NTAPATA NOU i0WC va PNV €ixe EavaokepTei npiv
To péyebog evog ENIXEIPNUATIKOU OXediou unopei va noikiAel — and Aiyec oeAideg yia dia pikpn

£TAIpeia PEXPI Eva EEOVUXIOTIKO Kal EUPEYEDEC EVTUNO Yia Wia YeyaAn eTaipeia.

SUMBOUAEWTE Tov NEAATN va Pnv kavel To AdBog va npoonabroel va KAvel £va eMIXEIPNHATIKO
oX£010 HEOW TOU TI VOWIlel OTI Ba £X0UV 01 XpNUATOdOTEC. TO KUPIOTEPO €ival va TO KAVEI yid
TO 3IkO ToU KaAd. O kaAUTEPOG TPONOC £ival va EEKIVAOEI PE TIG DIKEG TOU MEMOIBNOEIG, 1D€EG
Kal opapata — aAAa va gival peaMoTIKOC. To eMIXEIpNUATIKO oXEDIO NPENEl va NEPACE! anod
AenTopepn €€ETaan. MNa NePIOCOOTEPEG NANPOPOPIEC OGOV aPopd To EEKivnua HIag enixeipnang,
Kal TNV NPOETOILACIa TOU EMIXEIPNUATIKOU oxediou NapakaloUe OeiTe

www.careercenteronline.org

Znoud£G OTO EEWTEPIKO

>nuepa foupE O £vav NAayKooMIONOINUEVO KOOHO Kal £XEI YIVEI aKOPA EUKOAOTEPO va el Kal
va douAeUel kaveig oTo eEwTepikd. To va onoudaleic oTo EWTEPIKO gival BondnTIKO Kal yia
TNV NPoowniKr €EENIEN Tou NEAATN Kal yia TNV Kaplépa Tou. & €va Peyaio Babuod ol
£pyodoTeC {NTOUV ATOUA PE OUYKEKPIPEVEG YVWOEIC KAl YAWOOEG Kal Je pia O1ebvry akadnuaikr)
MOPPWON ano Nicw Tou, 0 NEAATNG €ival Nio EAKUCTIKOG YIA TO £pYATIKO SUVAMIKO. O NeAATNG

£X€l akOpa Tn duvaToTnTa va Bpel dIEBVEIC enapeC nou Ba Tou ival XPROIKEG OTO PEANOV. Z€
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NPOCWIKO MINedo 0 NEAATNG EXEI TNV EUKaAIpia va BIwoel £va véo NONITIGUO kal nepIBailov,
Kal va &xel gidouc and oAov Tov KOopo. O Kalpdg nou NepvAE OTo EEWTEPIKO €ival Wia

NOAUTIMN euneipia kail pia avapvnon yia oAn pag mn dwn!

MNari o neEAATNG va onoudAaocel 0To EEWTEPIKO Kal OXI OTN XWPA TOU;

Yndpxouv noA\oi Adyol. Towg dev undpxel oTn Xwpa TOU 0 TUMNOG EKNAIOEUONG NOU EXEI
OIaAEEEl 0 neAATNC. Eival onuavTikd va oké@TeTal T 6a Kavel agou TEAEIWOEl TIC onoudEc. Ma
napadelyua, av o neAatng onoudadel VouIkn otn FaANia €xel apkeTEC nIBavoTnTeC va Bpel
OOUAgIa ke, aAAa n pOpPwOT) Tou JAANov dev gival TOOo XpRoIUn oTnv naTpida Tou. Av o
NeEAATNG evOIAPEPETAl VA DOUAEWE! OTO €EWTEPIKO UNAPXOUV Kal AAAEC EVAANAKTIKEC ONWG

€BeAovTikr) dOUAEId kal alodann naidaywyoc.

Ti peAAovTika oxédia £xel o neAdaTng; Ti B€Ael va yiver;

Ynapxouv noAAoi eknaideuTikoi TOUEIG yia va emIAEEeL. Mpenel kaveig va dIaAEEel Eva nedio kal
auTo TO Kavel EUKOAOTEPO va avalnTioel Kaveic Tnv kataAAnAn eknaidsuan. Maipvel xpovo va
Bpeic nAnpogopiec kal anarouvTal NoAAd and Tov NeEAdTn WOTE va NAsl nio Pakpid. Ti 6a
onouddocel o NeAATNC; (MAWOCEG, enayyeAUaTikn Eaoknon kai KaTi ahho;). KaTta kavova o
YPNYOPOTEPOC TPOMNOC €ival va eyypa@ei o YAwOOoIka padriuarta. Av o neAdTng oxediadel va
nAsl o€ KOAEYIO 1] NaveMIOTAKIO YNopei va XpelaoTei €éva Xpdvo nposToiyaciac. O

NavenioTnUIakog oUPBoUAOC Ba ExEl NEPIOTOTEPEC NANPOPOPIEC NAVW O auTo.

Mou Ba pnopoUoe va onouddaacel o NEAATNG

H emAoyr| Tng xwpag ouvnBwg eEaptartal and To ndoo kahog gival 0 NEAATNG O AUTHV TN
yAWOooa kal katd kavova npénel va Pnopei va dei&el 0Tl, HEoW YAWOOIKWV TEOT, KATAVOE] TN
YAWOOa Kal €Yl ENAPKEIC YVWOEIC YIa va CUUMETEXEL. EEaipEaeic anoTeAoUv Ta YAWOOIKA
padnuara. O NeAATNG Ynopei va Ta NapakoAoudbsi AoYETa av gival apxapiog Kai oUTwe N
AMw¢ 6a BeATIWOEI.

Mou Ba pnopoUoe va Je1 kal va epyaderal o NeAATNG HETA TNV eKNaideuon;

Av 0 neAdTng oxedialel va (el oTo €EwTePIKO PNOpPEi va gival KaAr) 1I9€a va anokTnoel eEaoknaon
oTn xwpa nou Ba noel. Av BéAel va douAewel aTn OIKN TOU XWPa €ival onuavTiko va pabel,
ano npiv, Tl 6a koaoTioel n HOpPwor) Tou. Na PIANoE! Pe To i8I0 TO NAVEMIOTAHIO, TO KOAEYIO N

To Tonikd ypageio Epyaaiag yi’ auTo.

MG £l OKEPTEI 0 NEAATNG Va XpNHATOSOTNOEI TIG ONOUJEG TOU;
MoANoi KOITOUV TIC UNOTPOPIEC Nou gival IaBECIYEG. YNAPXOUV eyXeIpidia UNOTPOPIMY OTN

BIBAIOBNKN Kal Propei kaveig va oupBOUAEUTEI kal Tov 0dnyd UNOTPOPIWV 0TO AladiKTUO.
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O neAaTng pnopei akdun va KoITagel Tn Aeyopevn Baon dedopevwv NARIC http://www.enic-

naric.net/ yia va dg1 néoo a&ilel N KoAeylakr Tou eknaideuon oTnv avTioToixn Xwpa. Ekei
MropeiTe eniong va dIaBACETE TIC OUVNBEOTEPEG EPWTNOEIC KAl ANAVTIOEIC YIa ONOUdEG OTO

£EWTEPIKO.

ZKEPTEITE

lMa onoudéc Nou dlapkoUV NEPICOOTEPO anod TPEIG UNVEG O XWPEC TNG Eupwnaikng évwaong, o
neAdTng Oa xpelaoTei adsia napapovng. M’ autrv kavel aitnon oTn Xwpa onou Ba rdeAe va
onouddoel. MNa Xwpeg ekTog Eupwnaiknic ‘Evwong, o NEAATNG Npenel va yvwpilel 0TI anaiteital

Bita. I’ auTnv kavei aitnon oTnv npeofeia TNG xwEag o6nou eniBupei va anoudacel npiv QUyel.

Alacuvopiaki anacXoAnon

lMa va pnopoUv va AdBouv pia kaAd BepeMiwpévn anogpaaon 6oov apopd oTn dIacuvVopIaKn
anaoyoAnon, o epyalOHEVOC Kal 0 £pyodOTNG NPENE! va avalnTrioouv CUKPBOUAEC yia
MPAKTIKEC, VOMIKEC Kal OIAXEIPIOTIKEC anopiec Nou Pnopei va £xouv. To dikTuo EURES yia
OlaoUVOPIAKEC anacXoAnCEIC NEPIEXEI NANPOPOPIEC NOU OTOXEUOUV va NapEXouV BonBela Kal
UNooTNPIEN O avBpWNOoUC Nou €NIBUKOUY va PETAKOWIGOUV O aAAN Xwpa f va Bpouv
NpoowmnIkOG anod aAAn xwpa.

MepaITEpw NANPOPOPIEG:

http://europa.eu.int/eures/index.jsp

http://citizens.eu.int




